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SPECIAL NOTE REGARDING FORWARD-LOOKING STATEMENTS

This Quarterly Report on Form 10-Q contains forward-looking statements within the meaning of the federal securities laws, which statements involve substantial risks and uncertainties.
Forward-looking statements generally relate to future events or our future financial or operating performance. In some cases, you can identify forward-looking statements because they
contain words such as “may,” “will,” “should,” “expect,” “plan,” “anticipate,” “could,” “would,” “intend,” “target,” “project,” “contemplate,” “believe,” “estimate,” “predict,” “potential,”
“seek” or “continue” or the negative of these words or other similar terms or expressions that concern our expectations, strategy, plans or intentions. Forward-looking statements contained in
this Quarterly Report on Form 10-Q include, but are not limited to, statements about:

eour ability to meet our financial covenants in the future;

sthe sufficiency of our working capital in the future;

schanges in our growth, strategy, future operations, financial position, estimated revenues and losses, projected costs, prospects, and plans;

sour ability to remedy identified material weaknesses;

the implementation, market acceptance, and success of our business model;

sthe ability to develop new offerings, services, solutions and features and bring them to market in a timely manner and make enhancements to our business;
sthe quality and effectiveness of and advancements in our technology and our ability to accurately and effectively use data and engage in predictive analytics;
soverall level of customer demand for our products and offerings;

sexpectations and timing related to product launches;

sexpectations of achieving and maintaining profitability;

sprojections of total addressable markets, market opportunity, and market share;

eour ability to acquire data sets, software, equipment, satellite components, and regulatory approvals from third parties;

sour expectations concerning relationships with third parties;

eour ability to acquire or develop products or technologies we believe could complement or expand our platform or to expand our products and offerings internationally;
eour ability to obtain and protect patents, trademarks, licenses and other intellectual property rights;

eour ability to utilize potential net operating loss carryforwards;

sdevelopments and projections relating to our competitors and industries, such as the projected growth in demand for space-based data;

sour ability to acquire new customers and partners or obtain renewals, upgrades, or expansions from our existing customers;

sour ability to compete with existing and new competitors in existing and new markets and offerings;

eour ability to retain or recruit officers, key employees or directors;

sthe conversion or planned repayment of our debt obligations;

eour future capital requirements and sources and uses of cash;

sour ability to obtain funding for our operations;

sour business, expansion plans, and opportunities;

our expectations regarding regulatory approvals and authorizations;

sthe expectations regarding the effects of existing and developing laws and regulations, including with respect to regulations around satellites, intellectual property law, and privacy and
data protection;

+global and domestic economic conditions, including currency exchange rate fluctuations, inflation, rising interest rates and geopolitical uncertainty and instability, and their impact on
demand and pricing for our offerings in affected markets; and

sthe impact of global health crises on global capital and financial markets, general economic conditions in the United States, and our business and operations.

We caution you that the foregoing list may not contain all of the forward-looking statements made in this Quarterly Report on Form 10-Q. You should not rely upon forward-looking
statements as predictions of future events. We have based the forward-looking statements contained in this
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Quarterly Report on Form 10-Q primarily on our current expectations and projections about future events and trends that we believe may affect our business, financial condition, results of
operations, and prospects. The outcome of the events described in these forward-looking statements is subject to risks, uncertainties, and other factors, including those described in Part I, Item
1A “Risk Factors” of our Annual Report on Form 10-K for the year ended December 31, 2022 and in Part II, Item 1A “Risk Factors” of this Quarterly Report on Form 10-Q. Moreover, we
operate in a very competitive and rapidly changing environment. New risks and uncertainties emerge from time to time and it is not possible for us to predict all risks and uncertainties that
could have an impact on the forward-looking statements contained in this Quarterly Report on Form 10-Q. We cannot assure you that the results, events, and circumstances reflected in the
forward-looking statements will be achieved or occur, and actual results, events, or circumstances could differ materially from those described in the forward-looking statements.

Neither we nor any other person assumes responsibility for the accuracy and completeness of any of these forward-looking statements. Moreover, the forward-looking statements made in this
Quarterly Report on Form 10-Q relate only to expectations as of the date on which the statements are made. We undertake no obligation to update any forward-looking statements made in
this Quarterly Report on Form 10-Q to reflect events or circumstances after the date of this Quarterly Report on Form 10-Q or to reflect new information or the occurrence of unanticipated
events, except as required by law. We may not actually achieve the plans, intentions or expectations disclosed in our forward-looking statements and you should not place undue reliance on
our forward-looking statements. Our forward-looking statements do not reflect the potential impact of any future acquisitions, mergers, dispositions, joint ventures or investments we may
make.

In addition, statements that “we believe” and similar statements reflect our beliefs and opinions on the relevant subject. These statements are based upon information available to us as of the
date of this Quarterly Report on Form 10-Q, and while we believe such information forms a reasonable basis for such statements, such information may be limited or incomplete, and our
statements should not be read to indicate that we have conducted an exhaustive inquiry into, or review of, all potentially available relevant information. These statements are inherently
uncertain and investors are cautioned not to rely upon these statements.



Item 1. Unaudited Condensed Consolidated Financial Statements

Spire Global, Inc.
Condensed Consolidated Balance Sheets

(In thousands, except share and per share amounts)

PART I—FINANCIAL INFORMATION

(Unaudited)
September 30, December 31,
2023 2022
Assets
Current assets
Cash and cash equivalents 29,936 47,196
Marketable securities 20,157 23,084
Accounts receivable, net (including allowance of $1,137 and $395 as of
September 30, 2023 and December 31, 2022, respectively) 18,660 13,864
Contract assets 4,489 3,353
Other current assets 8,401 9,279
Total current assets 81,643 96,776
Property and equipment, net 69,610 53,752
Operating lease right-of-use assets 14,317 11,687
Goodwill 49,913 49,954
Customer relationships 19,369 20,814
Other intangible assets 12,758 13,967
Other long-term assets, including restricted cash 8,399 9,562
Total assets 256,009 256,512
Liabilities and Stockholders’ Equity
Current liabilities
Accounts payable 4,620 4,800
Accrued wages and benefits 5,726 4,502
Contract liabilities, current portion 22,763 15,856
Other accrued expenses 9,650 8,210
Total current liabilities 42,759 33,368
Long-term debt 117,635 98,475
Contingent earnout liability 132 349
Deferred income tax liabilities 780 771
Warrant liability 3,407 1,831
Operating lease liabilities, net of current portion 13,049 10,815
Other long-term liabilities 761 780
Total liabilities 178,523 146,389
Commitments and contingencies (Note 9)
Stockholders’ equity
Common stock, $0.0001 par value, 1,000,000,000 Class A and 15,000,000 Class
B shares authorized, 20,847,750 Class A and 1,507,325 Class B shares issued
and outstanding at September 30, 2023; 17,959,923 Class A and 1,507,325 Class
B shares issued and outstanding at December 31, 2022 2 16
Additional paid-in capital 473,854 455,751
Accumulated other comprehensive loss (5,989) (6,997)
Accumulated deficit (390,381 ) (338,647 )
Total stockholders’ equity 77,486 110,123
Total liabilities and stockholders’ equity $ 256,009 $ 256,512

(1) The issued and outstanding shares of the Company's common stock have been retroactively adjusted to reflect the 1-for-8 reverse stock split (Note 1).

The accompanying notes are an integral part of these unaudited Condensed Consolidated Financial Statements.
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Spire Global, Inc.
Condensed Consolidated Statements of Operations
(In thousands, except share and per share amounts)

(Unaudited)
Three Months Ended September 30, Nine Months Ended September 30,
2023 2022 2023 2022
Revenue $ 27,317 $ 20,418 $ 77,978 $ 57,883
Cost of revenue 9,555 10,198 29,548 29,617
Gross profit 17,762 10,220 48,430 28,266
Operating expenses:
Research and development 10,538 8,879 29,953 25,761
Sales and marketing 6,993 7,794 20,572 21,427
General and administrative 11,049 9,903 33,718 33,861
Loss on decommissioned satellites 156 — 628 —
Total operating expenses 28,736 26,576 84,871 81,049
Loss from operations (10,974) (16,356) (36,441) (52,783)
Other income (expense):
Interest income 540 336 1,741 456
Interest expense (4,728) (3,897) (14,015) (9,725)
Change in fair value of contingent earnout liability 13 344 217 9,597
Change in fair value of warrant liabilities (119) 1,282 984 11,014
Foreign exchange (1,829) (2,806 ) (1,240) (6,346 )
Loss on extinguishment of debt . . . 22,510)
Other expense, net (620) (660) (2,420) (1,165)
Total other expense, net (6,743 ) (5,401 ) (14,733) (18,679 )
Loss before income taxes (17,717) (21,757) (51,174) (71,462)
Income tax provision 78 54 560 406
Net loss $ 17,795y  § (21,811  § (51,734y 8 (71,868 )
Basic and diluted net loss per share® $ (0.86 ) $ (1.25 ) $ (2.71 ) $ (4.12 )
Weighted-average shares used in computing basic and diluted net loss per share!") 20,756,394 17,492,871 19,117,078 17,454,680

[ The shares of the Company's common stock and the per share amounts have been retroactively adjusted to reflect the 1-for-8 reverse stock split (Note 1).

The accompanying notes are an integral part of these unaudited Condensed Consolidated Financial Statements.
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Spire Global, Inc.
Condensed Consolidated Statements of Comprehensive Loss
(In thousands)

(Unaudited)
Three Months Ended September 30, Nine Months Ended September 30,
2023 2022 2023 2022

Net loss $ (17,795 ) $ 21811) $ (51,734) $ (71,868 )
Other comprehensive gain (loss):

Foreign currency translation adjustments (1,779) (4,969 ) 973 (5,322)

Net unrealized (loss) gain on investments

(net of tax) 2) 3) 35 (86 )

Comprehensive loss $ (19,576 $ (26,783 )  § (50,726 y  § (77,276

The accompanying notes are an integral part of these unaudited Condensed Consolidated Financial Statements.
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Spire Global, Inc.
Condensed Consolidated Statements of Changes in Stockholders’ Equity
(In thousands, except share amounts)

(Unaudited)
Accumulated
Additional Other Total
Common Stock Paid in Comprehensive Accumulated Stockholders'
Shares"" Amount® Capital® Loss Deficit Equity
Balance, June 30, 2023 22,186,291 $ 2 470,325 (4,208 ) $ (372,586 ) 93,533
Release of Restricted Stock Units
and Performance Stock Units 168,831 — — — — —
Stock compensation expense — — 3,530 — — 3,530
Redemption of fractional shares due to
reverse stock split (47) — (1 — — (1)
Net loss — — — — (17,795 ) (17,795 )
Foreign currency translation
adjustments — — — (1,779 ) — (1,779 )
Net unrealized loss on
investments (net of tax) — — — 2) — ?)
Balance, September 30, 2023 22,355,075 $ 2 473,854 (5,989 $ (390,381 77,486
Accumulated
Additional Other Total
Common Stock Paid in Comprehensive Accumulated Stockholders'
Shares” Amount” Capital” Loss Deficit Equity
Balance, December 31, 2022 19,467,183 $ 2 455,765 (6,997 ) $ (338,647 ) 110,123
Release of Restricted Stock Units
and Performance Stock Units 603,120 — — — — —
Issuance of common stock under
Employee Stock Purchase Plan 83,707 — 422 — — 422
Stock compensation expense — — 9,516 — — 9,516
Issuance of common stock under the
Equity Distribution Agreement, net 2,166,384 — 7,866 — — 7,866
Conversion of warrants to common
stock 34,728 — 286 — — 286
Redemption of fractional shares due to
reverse stock split “47) — (1 — — (1)
Net loss — — — — (51,734 ) (51,734)
Foreign currency translation
adjustments = = = 973 = 973
Net unrealized gain on
investments (net of tax) — — — 35 — 35
Balance, September 30, 2023 22,355,075 $ 2 473,854 (5,989 $ (390,381 77,486




Accumulated

Additional Other Total
Common Stock Paid in Comprehensive Accumulated Stockholders'
Shares"" Amount® Capital® Income Deficit Equity

Balance, June 30, 2022 18,991,249 $ 445,005 $ 296 $ (299,293 ) 146,023
Exercise of stock options — 1 — — 1
Release of Restricted Stock Units 17,228 (30) — — (30)
Issuance of common stock under

Employee Stock Purchase Plan 312 4 — — 4
Stock compensation expense — 3,125 — — 3,125
Net loss — — — — (21,811) (21,811)
Foreign currency translation

adjustments — — — (4,969 ) — (4,969 )
Net unrealized loss on

investments (net of tax) — — — 3) — 3)
Balance, September 30, 2022 19,008,789 $ 448,105 $ (4,676 $ (321,104 122,340

Accumulated
Additional Other Total
Common Stock Paid in Comprehensive Accumulated Stockholders'
Shares"" Amount® Capital® Income Deficit Equity

Balance, December 31, 2021 18,894,326 $ 438,696 $ 732 $ (249,236 ) 190,207
Exercise of stock options 61,833 — 797 — — 797
Release of Restricted Stock Units 20,396 — 47) — — 47)
Issuance of common stock under

Employee Stock Purchase Plan 32,234 — 336 — — 336
Stock compensation expense — — 8,323 — — 8,323
Net loss — — — — (71,868 ) (71,868 )
Foreign currency translation

adjustments — — — (5,322) — (5.322)
Net unrealized loss on

investments (net of tax) — — — (86 ) — (86)
Balance, September 30, 2022 19,008,789 $ 448,105 $ (4,676 $ (321,104 122,340
(1) The shares of the Company's common stock have been retroactively adjusted to reflect the I-for-8 reverse stock split (Note 1)

The accompanying notes are an integral part of these unaudited Condensed Consolidated Financial Statements.
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Spire Global, Inc.

Condensed Consolidated Statements of Cash Flows
(In thousands)

(Unaudited)

Cash flows from operating activities
Net loss
Adjustments to reconcile net loss to net cash used in operating activities:
Depreciation and amortization

Stock-based compensation
Amortization of operating lease right-of-use assets
Amortization of debt issuance costs
Change in fair value of warrant liability
Change in fair value of contingent earnout liability
Loss on decommissioned satellites and impairment of assets
Loss on extinguishment of debt
Other, net
Changes in operating assets and liabilities:
Accounts receivable, net
Contract assets
Other current assets
Other long-term assets
Accounts payable
Accrued wages and benefits
Contract liabilities
Other accrued expenses
Operating lease liabilities
Other long-term liabilities
Net cash used in operating activities
Cash flows from investing activities
Purchases of short-term investments
Maturities of short-term investments
Purchase of property and equipment
Net cash used in investing activities
Cash flows from financing activities
Proceeds from long-term debt
Proceeds from issuance of common stock under the Equity Distribution Agreement, net
Payments on long-term debt
Payments of debt issuance costs
Proceeds from exercise of stock options
Proceeds from employee stock purchase plan
Net cash provided by financing activities
Effect of foreign currency translation on cash, cash equivalents and restricted cash
Net decrease in cash, cash equivalents and restricted cash
Cash, cash equivalents and restricted cash
Beginning balance
Ending balance
Supplemental disclosure of cash flow information
Cash paid for interest
Income taxes paid
Noncash operating, investing and financing activities
Property and equipment purchased but not yet paid
Right-of-use assets obtained in exchange for lease liabilities
Accrued long-term debt issuance costs
Conversion of warrants to Class A common stock
Issuance of stock warrants with long-term debt (Note 8)

Nine Months Ended September 30,

2023 2022
$ (51,734) S (71,868 )
11,642 14,056
9,516 8,323
2,185 1,657
1,595 3,233
(984 ) (11,014)
(217) 9,597 )
630 —
— 22,271
(448 ) 79
(4,834) (7,078 )
(1,146 ) (1,445)
177) 1316
1,261 1,352
(767) (816)
1,249 (185)
6,977 6,423
(536) 1,636
(1,945 ) (1,006 )
— 45)
(27,733 ) (42,708 )
(37,752) (29,796 )
41,500 7,400
(23,694 ) (15,946 )
(19,946 ) (38,342)
19,886 100,360
7,866 —
— (71,512)
— (4,611)
— 797
422 335
28,174 25,369
2,343 5,826
(17,162 ) (49,855 )
47,569 109,645
$ 30,407 $ 59,790
$ 12,068 S 5,974
$ 585 $ —
$ 2,603 $ 978
$ 4,795 $ —
$ 1,875 $ S
$ 286 $ —
$ 2,579 $ 3,579

The accompanying notes are an integral part of these unaudited Condensed Consolidated Financial Statements.



Spire Global, Inc.

Notes to Condensed Consolidated Financial Statements

(In thousands, except shares and per share data, unless otherwise noted)
(Unaudited)

1.Nature of Business

Spire Global, Inc. (“Spire” or the “Company”), founded in August 2012, is a global provider of space-based data and analytics that offers its customers unique datasets and insights
about earth from the ultimate vantage point. The Company collects this space-based data through its proprietary constellation of multi-purpose nanosatellites. By designing,
manufacturing, integrating and operating its own satellites and ground stations, the Company has unique end-to-end control and ownership over its entire system. The Company offers
the following three data solutions to customers: Maritime, Aviation and Weather. As a fourth solution, the Company is providing “space-as-a-service” through its Space Services
solution.

The Company is headquartered in Vienna, Virginia and has several wholly owned operating subsidiaries in the United States, United Kingdom, Luxembourg, Singapore, Australia,
Germany, and Canada.

On August 16, 2021, Spire Global Subsidiary, Inc. (formerly known as Spire Global, Inc.) (“Legacy Spire”) closed its previously announced merger with NavSight Holdings, Inc.
(“NavSight”), a special purpose acquisition company, pursuant to the terms of the Business Combination Agreement, dated as of February 28, 2021, by and among Spire, NavSight,
NavSight Merger Sub, Inc., a wholly owned subsidiary of NavSight (“NavSight Merger Sub”), and Peter Platzer, Theresa Condor, Jeroen Cappaert, and Joel Spark (collectively, the
“Legacy Spire Founders,” and such agreement, the “Merger Agreement”). As a result, NavSight Merger Sub merged with and into Legacy Spire, the separate corporate existence of
NavSight Merger Sub ceased, and Legacy Spire continued as the surviving corporation and a wholly owned subsidiary of NavSight (the “Merger,” and such consummation, the
“Closing”). NavSight then changed its name to Spire Global, Inc. (together with its consolidated subsidiary, “New Spire” or “Spire”) and Legacy Spire changed its name to Spire
Global Subsidiary, Inc.

On September 14, 2022, the Company entered into an Equity Distribution Agreement (the “Equity Distribution Agreement”) with Canaccord Genuity LLC, as sales agent (the
“Agent”). In accordance with the terms of the Equity Distribution Agreement, the Company may offer and sell its Class A common stock, having an aggregate offering price of up to
$85,000 from time to time through the Agent pursuant to a registration statement on Form S-3, which became effective on September 26, 2022. Under the Equity Distribution
Agreement, the Company sold 2,166,389 shares of its Class A common stock during the nine months ended September 30, 2023 for gross proceeds of $8,235.

On March 24, 2023, the Company, was notified by the New York Stock Exchange (“NYSE”) that the Company was not in compliance with Rule 802.01C of the NYSE’s Listed
Company Manual (“Rule 802.01C”) relating to the minimum average closing price of the Company’s Class A common stock, par value of $0.0001 per share, required over a
consecutive 30 trading-day period. On August 31, 2023, the Company effected a reverse stock split at a ratio of 1-for-8 (the “Reverse Stock Split”) of its common stock. In
connection with the Reverse Stock Split, every eight shares of the Company’s Class A and Class B common stock issued and outstanding as of the effective date were automatically
combined into one share of Class A or Class B common stock, as applicable. On September 25, 2023, the Company received formal notice from the NYSE that the Company had
regained compliance with Rule 802.01C.

The par value of the common stock remains $0.001 per share after the Reverse Stock Split. All share and per share information has been retroactively adjusted to reflect the impact of
the Reverse Stock Split for all periods presented.

2.Summary of Significant Accounting Policies

Basis of Presentation

The condensed consolidated financial statements and accompanying notes are unaudited and have been prepared in accordance with accounting principles generally accepted in the
United States of America (“GAAP”) and regulations of the U.S. Securities and Exchange Commission (the "SEC") for interim financial reporting.

Certain information and footnote disclosures normally included in consolidated financial statements prepared in accordance with GAAP have been condensed or omitted pursuant to
rules and regulations applicable to interim financial reporting. The unaudited condensed consolidated financial statements were prepared on the same basis as the audited
consolidated financial statements and, in the opinion of management, contain all adjustments, consisting of normal recurring adjustments necessary for a fair statement of its
financial position, results of operations and cash flows for the periods indicated. These condensed consolidated financial statements should be read in conjunction with the
consolidated financial statements included within the Company's Annual Report on Form 10-K for the year ended December 31, 2022.

The information as of December 31, 2022 included on the condensed consolidated balance sheets was derived from the Company’s audited consolidated financial statements. All
intercompany accounts and transactions have been eliminated in consolidation.

Results of operations for the three and nine months ended September 30, 2023 are not necessarily indicative of the results that may be expected for any other interim period or for
the year ending December 31, 2023.

Reverse Stock Split

Reported share amounts, including issued and outstanding shares, per share amounts, and reported issued and outstanding warrants and other securities convertible into common

stock in these condensed consolidated financial statements and accompanying notes have been
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Spire Global, Inc.

Notes to Condensed Consolidated Financial Statements

(In thousands, except shares and per share data, unless otherwise noted)
(Unaudited)

retroactively adjusted for the Reverse Stock Split by applying the Reverse Stock Split ratio. The number of authorized shares of common stock was not impacted by the Reverse
Stock Split, and therefore has not been retroactively adjusted.

Liquidity Risks and Uncertainties

Since inception, the Company has been engaged in developing its product offerings, raising capital, and recruiting personnel. The Company’s operating plan may change as a result
of many factors currently unknown and there can be no assurance that the current operating plan will be achieved in the time frame anticipated by the Company, and it may need to
seek additional funds sooner than planned. If adequate funds are not available to the Company on a timely basis, it may be required to delay, limit, reduce, or terminate certain
commercial efforts, or pursue merger or acquisition strategies, all of which could adversely affect the holdings or the rights of the Company’s stockholders.

The Company has a history of operating losses and negative cash flows from operations since inception. During the nine months ended September 30, 2023, net loss was $51,734,
cash used in operations was $27,733 and the Company received net proceeds of $7,866 from sales of shares of its Class A common stock under the Equity Distribution Agreement.
The Company held cash and cash equivalents of $29,936, excluding restricted cash of $471, and investment in short-term marketable securities of $20,157 as of September 30,
2023. The Company currently believes that it will meet its minimum liquidity covenant, as well as all other financial covenants under the Blue Torch Financing Agreement (as
amended, and as defined below in Note 6), at each applicable measurement point over the period of at least one year from the issuance of the September 30, 2023 condensed
consolidated financial statements, and that it will have sufficient working capital to operate for a period of at least one year from the issuance of the September 30, 2023 condensed
consolidated financial statements, in each case based on the Company's current cash and cash equivalents balance and expected future financial results.

The Company’s assessment of the period of time through which its financial resources will be adequate to support its operations and meet its financial covenants is a forward-
looking statement and involves risks and uncertainties. The Company’s actual results could vary as a result of many factors, including its growth rate, subscription renewal activity,
the timing and extent of spending to support its infrastructure and research and development efforts and the expansion of sales and marketing activities. The Company may in the
future enter into arrangements to acquire or invest in complementary businesses, services, and technologies, including intellectual property rights. The Company has based its
estimates on assumptions that may prove to be wrong, and it could use its available capital resources sooner than it currently expects. The Company may be required to seek
additional equity or debt financing or seek waivers of or amendments to contractual obligations. Future liquidity and cash requirements will depend on numerous factors, including
market penetration, the introduction of new products, and potential acquisitions of related businesses or technology. In the event that additional financing is required from outside
sources, the Company may not be able to raise it on acceptable terms or at all. If the Company is unable to raise additional capital when desired, unable to meet the minimum
liquidity covenant or other financial covenants under the Blue Torch Financing Agreement or if it cannot expand its operations or otherwise capitalize on its business opportunities
because it lacks sufficient capital, its business, results of operations, and financial condition would be adversely affected.

Macroeconomic and Geopolitical Impact

Over the past two years, the Company has been impacted by the macroeconomic environment, such as fluctuations in foreign currencies, the COVID-19 pandemic, increasing
interest rates and the Russian invasion of Ukraine.

A stronger U.S. dollar relative to the Company's foreign subsidiaries' local functional currencies for the nine months ended September 30, 2023 as compared to the nine months
ended September 30, 2022 negatively impacted the Company’s revenue, since approximately one-third of the Company’s sales are transacted in foreign currencies, though it
positively impacted the Company’s expenses, since a majority of the Company’s employees reside in countries outside of the United States.

The macroeconomic environment has caused existing or potential customers to re-evaluate their decision to purchase the Company's offerings, at times resulting in additional
customer discounts, extended payment terms, longer sales cycles, and a few contract cancellations.

Increasing interest rates in the nine months ended September 30, 2023 as compared to the nine months ended September 30, 2022 resulted in higher interest expenses, as the
Company’s credit facility is based on a floating interest rate. The Russian invasion of Ukraine and the continued conflict created additional global sanctions, which at times caused
scheduling shifts or launch cancellations by third-party satellite launch providers, which has delayed revenue recognition of certain sales contracts.

If any of these factors continue or worsen, and/or if new macroeconomic or geopolitical issues arise, the Company's results and financial condition could be further negatively
impacted. The Company cannot predict the timing, strength, or duration of any economic slowdown, downturn, instability, or recovery, generally or within any particular industry
or geography. Any downturn of the general economy or industries in which the Company operates would adversely affect its business, financial condition, and results of operations.

Use of Estimates

The preparation of financial statements in conformity with GAAP requires management to make estimates and assumptions that affect the reported amounts of assets and liabilities,
and disclosures of contingent assets and liabilities at the dates of the condensed consolidated financial statements, and the reported amounts of revenues and expenses during the
reporting period. Management’s significant estimates
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include assumptions in revenue recognition, allowance for credit losses, valuation of certain assets and liabilities acquired from the acquisition of exactEarth in November 2021 (the
“Acquisition”), realizability of deferred income tax assets, and fair value of equity awards, contingent earnout liabilities and warrant liabilities. Actual results could differ from
those estimates.

Based on an evaluation of the lifespans of its in-service satellites and on current capabilities to extend the useful life of in-service satellites via software updates, the Company
changed the estimated useful life of its capitalized satellites and related launch costs from three to four years for depreciation purposes. The Company determined it was
appropriate to make this change prospectively beginning June 2023. The change in estimated useful life did not have a material impact for the three and nine month periods ended
September 30, 2023.

Cash, Cash Equivalents, Marketable Securities and Restricted Cash

The Company considers all highly liquid investments with an original maturity of three months or less to be cash equivalents. Restricted cash included in Other long-term assets,
including restricted cash on the condensed consolidated balance sheets, represents amounts pledged as guarantees or collateral for financing arrangements and lease agreements, as
contractually required.

The Company invests in highly rated securities, with the primary objective of minimizing the potential risk of principal loss. The Company’s investment policy generally requires
securities to be investment grade and limits the amount of credit exposure to any one issuer. The Company’s investments in marketable debt securities have been classified and
accounted for as available-for-sale. The Company classifies its marketable debt securities as either short-term or long-term based on each instrument’s underlying contractual
maturity date. Unrealized gains and losses on marketable debt securities classified as available-for-sale are recognized in Accumulated other comprehensive loss. Interest on
securities classified as available-for-sale is included in Interest income on the condensed consolidated statements of operations.

The following table shows components of cash, cash equivalents and restricted cash reported on the condensed consolidated balance sheets as of the dates indicated:

September 30, December 31,
2023 2022
Cash and cash equivalents $ 29,936 $ 47,196
Restricted cash included in Other long-term assets 471 373
$ 30,407 $ 47,569

Concentrations of Credit Risk

Financial instruments that potentially subject the Company to concentrations of credit risk consist of cash, cash equivalents and restricted cash, marketable securities, and accounts
receivable. The Company typically has cash accounts in excess of Federal Deposit Insurance Corporation insurance coverage limits. The Company has not experienced any losses
on such accounts, and management believes that the Company’s risk of loss is remote.

The Company has a concentration of contractual revenue arrangements with various government agencies. Entities under common control are reported as a single customer. As of
September 30, 2023, the Company had two customers (neither of which was Customer A or Customer B noted below) that accounted for 14% and 25% of the Company’s total
accounts receivable. As of December 31, 2022, the Company had one customer (Customer A noted below) that accounted for 16% of the Company’s total accounts receivable.

The following customers represented 10% or more of the Company’s total revenue for each of the following periods:

Three Months Ended September 30, Nine Months Ended September 30,
2023 2022 2023 2022
Customer A * 10 % * 11 %
Customer B 18 % 17 % 26 % 18 %

* Revenue from this customer was less than 10% of total revenue during the period.

Related Parties

In conjunction with the Company's acquisition of exactEarth in November 2021, Myriota Pty Ltd ("Myriota"), an existing Spire customer, became a related party as a result of
exactEarth's approximately 13% ownership of Myriota. As of September 30, 2023 and December 31, 2022, $2,429 and $3,296, respectively, of investment in Myriota were included
in Other long-term assets, including restricted cash on the condensed consolidated balance sheets. The Company accounts for this investment using the equity method of
accounting. The Company's share of earnings or losses on the investment is recorded on a one month lag, due to the timing of receiving financial statements from Myriota, as a
component of Other expense, net in the condensed consolidated statements of operations. The Company generated $75 and $509 in revenue from Myriota for the three and nine
months ended September 30, 2023, respectively, and had $103 of accounts receivable from Myriota as of September 30, 2023. For the three and nine months ended September 30,
2022, the Company generated $788 and $1,835 in revenue from Myriota, respectively, and had $170 of accounts receivable from Myriota as of December 31, 2022.
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Accounting Pronouncements Recently Adopted

In October 2021, the Financial Accounting Standards Board (“FASB”) issued Accounting Standards Update (“ASU”) 2021-08, Business Combinations (Topic 805), Accounting for
Contract Assets and Contract Liabilities from Contracts with Customers, to improve the accounting for acquired revenue contracts with customers in a business combination by
addressing diversity in practice and inconsistency related to recognition of an acquired contract liability and payment terms and their effect on subsequent revenue recognized by the
acquirer. The guidance is effective for annual reporting periods beginning after December 15, 2022, including interim periods within that reporting period, and should be applied
prospectively to business combinations occurring on or after the effective date of the amendments. The adoption of ASU 2021-08 as of January 1, 2023 did not impact the
Company’s condensed consolidated financial statements.

In September 2022, the FASB issued ASU 2022-04, Liabilities — Supplier Finance Programs (Subtopic 405-50), guidance on modifying the disclosure requirements to enhance the
transparency of supplier finance programs including disclosure of the key terms of the program, the amount outstanding that remains unpaid by the buyer as of the end of the annual
period, a description of where those obligations are presented in the balance sheets, and a roll forward of those obligations during the annual period. The amendments in this update
are effective for financial statements issued for annual periods beginning after December 15, 2022. The adoption of ASU 2022-04 as of January 1, 2023 did not impact the
Company’s condensed consolidated financial statements.

Accounting Pronouncements Not Yet Adopted

In March 2023, the FASB issued ASU 2023-01, Leases — Common Control Arrangements (Topic 842), to improve the accounting for amortizing leasehold improvements
associated with arrangements between entities under common control. The amendment requires that leasehold improvements be amortized by the lessee over the useful life of the
leasehold improvements to the common control group (regardless of the lease term) as long as the lessee controls the use of the underlying asset through a lease. Additionally,
leasehold improvements should be accounted for as a transfer between entities under common control through an adjustment to equity when the lessee no longer controls the use of
the underlying asset. The amendments in this update are effective for financial statements issued for annual periods beginning after December 15, 2023, with early adoption
permitted. The Company does not expect this ASU to have a material impact on its consolidated financial statements.

In August 2023, the FASB issued ASU 2023-05, Business Combinations — Joint Venture Formations (Subtopic 805-60): Recognition and Initial Measurement. The amendments in
this ASU are intended to facilitate consistency in the application of accounting guidance upon the formation of entities qualifying as joint ventures ("JVs"). This ASU generally
requires the use of business combinations accounting at the JV formation date, which would result in the contributed assets/liabilities being revalued to fair value and potentially
result in the recognition of goodwill and other intangibles on the JV’s financial statements. However, this ASU does not alter the ongoing accounting for the JV’s operations. This
guidance is effective for JVs with formation dates on or after January 1, 2025. The Company does not expect the standard to have a material impact on the Company's consolidated
financial statements.
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3.Revenue, Contract Assets, Contract Liabilities and Remaining Performance Obligations

Disaggregation of Revenue

Revenue from subscription-based contracts was $14,970 and $53,194, or 55% and 68% of total revenue, for the three and nine months ended September 30, 2023, respectively, and
was $15,298 and $40,841, or 75% and 71% of total revenue, for the three and nine months ended September 30, 2022, respectively. Revenue from non-subscription-based contracts
was $12,347 and $24,784, or 45% and 32% of total revenue, for the three and nine months ended September 30, 2023, respectively, and was $5,120 and $17,043, or 25% and 29% of
total revenue, for the three and nine months ended September 30, 2022, respectively.

The following revenue disaggregated by geography was recognized:

Three Months Ended Nine Months Ended

September 30, 2023 September 30, 2023
EMEA® $ 9,511 35% § 26,206 34 %
Americas @ 15,489 57 % 44,295 57 %
Asia Pacific 2,317 8 % 7,477 9%
Total $ 27,317 100 o, $ 77,978 100 o,

Three Months Ended Nine Months Ended

September 30, 2022 September 30, 2022
EMEA $ 8,178 40% $ 23413 40 %
Americas @ 9,392 46 % 25,675 45 %
Asia Pacific 2,848 14 % 8,795 15 %
Total $ 20,418 1000, $ 57,883 100 o,

@ United Kingdom represented 13% for each of the three and nine months ended September 30, 2023.
@ U.S. represented 44% and 48% for the three and nine months ended September 30, 2023, respectively, and 33% and 34% for the three and nine months ended September 30, 2022, respectively.

Contract Assets
As of September 30, 2023, and December 31, 2022, contract assets were $4,489 and $3,353, respectively, on the condensed consolidated balance sheets.

Changes in contract assets for the nine months ended September 30, 2023 and 2022 were as follows:

2023 2022
Balance as of December 31 $ 3,353 $ 2,084
Contract assets recorded during the period 4,494 3,480
Reclassified to accounts receivable (3,353) (2,080 )
Other ) (124)
Balance as of September 30 $ 4489 $ 3,360

Contract Liabilities

As of September 30, 2023, contract liabilities were $23,516, of which $22,763 was reported in contract liabilities, current portion, and $753 was reported in other long-term liabilities
on the Company’s condensed consolidated balance sheets. As of December 31, 2022, contract liabilities were $16,628, of which $15,856 was reported in contract liabilities, current
portion, and $772 was reported in other long-term liabilities on the Company’s condensed consolidated balance sheets.

Changes in contract liabilities for the nine months ended September 30, 2023 and 2022 were as follows:

2023 2022
Balance as of December 31 $ 16,628 $ 9,255
Contract liabilities recorded during the period 20,887 14,486
Revenue recognized during the period (13,919) (8,220)
Other 80) (745)
$ 23,516 $ 14,776

Balance as of September 30
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Remaining Performance Obligations

The Company has performance obligations associated with commitments in customer contracts for future services that have not yet been recognized as revenue. These commitments
for future services exclude (i) contracts with an original term of one year or less, and (ii) cancellable contracts. As of September 30, 2023, the amount not yet recognized as revenue
from these commitments was $201,603. The Company expects to recognize 41% of these future commitments over the next 12 months and the majority of the remaining 59% is
expected to be recognized over the next 13 to 36 months as revenue as the performance obligations are met.

4.Balance Sheet Components

Other current assets consisted of the following:

September 30, December 31,
2023 2022
Technology and other prepaid contracts $ 3,897 $ 4,695
Prepaid insurance 2,198 2,594
Deferred contract costs 479 439
Other receivables 1,418 1,123
Other current assets 409 428
$ 8,401 $ 9,279
Property and equipment, net consisted of the following:
September 30, December 31,
2023 2022

Satellites in-service $ 52,705 $ 49,889
Internally developed software 2,122 2,119
Ground stations in-service 3,366 3,369
Leasehold improvements 5,973 4,175
Machinery and equipment 4,736 3,585
Computer equipment 1,991 1,985
Computer software and website development 99 99
Furniture and fixtures 1,290 1,156
72,282 66,377

Less: Accumulated depreciation and amortization (35,104) (32,974)
37,178 33,403
Satellite, launch and ground station work in progress 27,736 15,364
Finished satellites not in-service 4,696 4,985
Property and equipment, net $ 69,610 $ 53,752

Depreciation and amortization expense related to property and equipment for the three and nine months ended September 30, 2023 was $2,877 and $8,997, respectively. Depreciation
and amortization expense related to property and equipment for the three and nine months ended September 30, 2022 was $2,994 and $8,857, respectively.

The Company recorded a $156 and $628 loss on decommissioned satellites for the three and nine months ended September 30, 2023, respectively. There were no satellites
decommissioned or impaired in the three and nine months ended September 30, 2022.

Other accrued expenses consisted of the following:

September 30, December 31,
2023 2022
Operating lease liabilities, current $ 2,912 $ 2,333
Satellite/launch/ground station material 1,600 -
Professional services 773 1,198
. . 876

Third-party operating costs 1,541
Corporate and sales tax 875 542
Accrued interest 777 765
Software 850 580
Other 987 1,251

$ 9,650 $ 8,210
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5.Goodwill and Intangible Assets

The following table summarizes changes in goodwill balance:

Balance at December 31, 2022 $ 49,954
Impact of foreign currency translation “41)
Balance at September 30, 2023 $ 49.913
Intangible assets consisted of the following:
September 30, December 31,
2023 2022
Customer relationships 22,858 $ 22,877
Developed technology 12,990 13,001
Trade names 2,202 2,204
Backlog 3,041 3,043
Patents 419 419
FCC licenses 480 480
41,990 42,024
Less: Accumulated amortization (9,863 ) (7,243)
$ 32,127 $ 34,781

As of September 30, 2023, the weighted-average amortization period for customer relationships and developed technology was 10.2 years, for trade names was 3.2 years, for backlog
was 0.3 years, and for patents and FCC licenses was 6.5 years. Amortization expense related to intangible assets for the three and nine months ended September 30, 2023 was $881
and $2,644, respectively, and for the three and nine months ended September 30, 2022 was $1,730 and $3,478, respectively.

No impairment charges were recognized for the three and nine months ended September 30, 2023 and 2022. The patents asset balance as of each of September 30, 2023 and
December 31, 2022 included $57 of capitalized patent costs that will begin amortization upon the issuance of an official patent right to the Company.

As of September 30, 2023, the expected future amortization expense of intangible assets is as follows:

Years ending December 31,

Remainder of 2023 $ 874
2024 3,487
2025 3,478
2026 3,432
2027 3,021
Thereafter 17,778
32,070

Capitalized patent costs, unissued 57
$ 32,127

6.Long-Term Debt

Long-term debt consisted of the following:

September 30, December 31,
2023 2022
Blue Torch term loan $ 122,384 $ 100,511
Other 5,003 4,857
Total long-term debt 127,387 105,368
Less: Debt issuance costs (9,752) (6,893 )
Non-current portion of long-term debt $ 117,635 $ 98,475
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The Company recorded interest expense including amortization of deferred issuance costs from long-term debt of $8,314 and $17,597 for the three and nine months ended September
30, 2023, respectively, and $4,351 and $9,697 for the three and nine months ended September 30, 2022, respectively.

Blue Torch Credit Agreement

On June 13, 2022, the Company, as borrower, and Spire Global Subsidiary, Inc. and Austin Satellite Design, LLC, as guarantors, entered into a financing agreement (the “Blue Torch
Financing Agreement”) with Blue Torch Finance LLC, a Delaware limited liability company (“Blue Torch”), as administrative agent and collateral agent, and certain lenders (the
“Lenders”). The Blue Torch Financing Agreement provides for, among other things, a term loan facility in an aggregate principal amount of up to $120,000 (the “Blue Torch Credit
Facility”). A portion of the proceeds of the term loan was used to repay the Company’s then-existing $70,000 credit facility with FP Credit Partners, L.P., and the remainder of the
proceeds of the term loan may be used for general corporate purposes.

The Blue Torch Credit Facility is scheduled to mature on June 13, 2026. Subject to certain exceptions, prepayments of principal under the Blue Torch Credit Facility will be subject
to early termination fees in the amount of 3.0%, 2.0% and 1.0% of the principal prepaid if prepayment occurs within the first, second and third years following the closing date,
respectively, plus if prepayment occurs on or prior to the first anniversary of the closing date, a make-whole amount equal to the amount of interest that would have otherwise been
payable through the maturity date of the Blue Torch Credit Facility.

The $120,000 term loan was available and drawn at closing, of which $19,735 was placed in an escrow account by Blue Torch with such amount to be released upon the Company
achieving certain metrics related to annualized recurring revenue and a total annualized recurring revenue leverage ratio. These metrics were achieved and the $19,735 was released
from the escrow account and delivered to the Company in February 2023. The term loan accrues interest at a floating rate, to be based, at the Company's election, on either a reference
rate or a 3-month Term Secured Overnight Financing Rate ("SOFR") (subject to a 1.0% floor), plus an interest rate margin of 7.0% for reference rate borrowings and 8.0% for 3-
month Term SOFR borrowings, plus an incremental Term SOFR margin of 0.26161%. The Company elected the Term SOFR rate which was 13.6669% as of September 30, 2023.
Principal on the term loan is only payable at maturity and interest on the term loan is due and payable monthly for reference rate borrowings and quarterly for Term SOFR
borrowings. The Company is also required to pay other customary fees and costs in connection with the Blue Torch Credit Facility, including a commitment fee in an amount equal to
$2,400 on the closing date, a $250 annual agency fee and an exit fee of $1,800 upon termination of the Blue Torch Financing Agreement.

The Blue Torch Financing Agreement contains customary affirmative covenants and customary negative covenants limiting the Company's ability and the ability of its subsidiaries to,
among other things, dispose of assets, undergo a change in control, merge or consolidate, make acquisitions, incur debt, incur liens, pay dividends, repurchase stock and make
investments, in each case subject to certain exceptions. The Company must also comply with a maximum debt to annualized recurring revenue leverage ratio financial covenant tested
monthly during the first two years of the Blue Torch Financing Agreement, a maximum debt to EBITDA leverage ratio financial covenant tested monthly during the third and fourth
years of the Blue Torch Financing Agreement and a minimum liquidity financial covenant tested at all times.

On September 27, 2023, the Company entered into the Waiver and Amendment No. 2 to Financing Agreement (the “Waiver and Amendment”) with Blue Torch and the Lenders,
which amends the Blue Torch Financing Agreement to (a) waive an event of default under the Blue Torch Financing Agreement arising out of the total annualized recurring revenue
leverage ratio being greater than the permitted ratio, (b) amend the financial covenants to provide covenant relief from the maximum debt to annualized recurring revenue leverage
ratio and the maximum debt to EBITDA leverage ratio set forth in the Blue Torch Financing Agreement for future periods, and (c) provide for a second amendment exit fee. The
second amendment exit fee is $1,800 (which is an amount equal to one and a half percent (1.50%) of the aggregate outstanding principal balance of the term loans on the effective
date of the Waiver and Amendment), bears interest from the date of the Waiver and Amendment at the Adjusted Term SOFR for a 3-month interest period plus the applicable margin
under the Financing Agreement, and is payable by the Company in cash upon the termination of the Blue Torch Financing Agreement, either as a result of acceleration of the loans or
at the final maturity date. The Waiver and Amendment required a repayment by the Company of $2,500 of the outstanding principal balance of the term loans on October 2, 2023,
with a prepayment premium of $50. The Waiver and Amendment also requires additional reporting if the Company’s liquidity level is less than $35,000 at any time during a month
and revises the minimum liquidity covenant to require liquidity of at least $30,000 at all times, commencing on September 30, 2023, which in both cases represent a $5,000
incremental change from the original requirements. The Company was in compliance with all applicable financial covenants as of September 30, 2023.
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Government Loan

In November 2021, the Company completed the Acquisition and assumed an interest free loan agreement with the Strategic Innovation Fund ("SIF") which was recorded at an
amount equal to the proceeds received. Under this agreement and subsequent amendment, the Company was eligible to receive funding for certain expenditures incurred from
February 13, 2018 to May 12, 2023 up to a maximum of $5,701. As of September 30, 2023 and December 31, 2022, $5,003 and $4,857, respectively, was included in long-term debt,
non-current on the condensed consolidated balance sheets related to the SIF loan agreement. Any amount outstanding under this loan is repayable in 15 annual payments beginning
February 28, 2026.

7.Leases

Lease expenses for the three and nine months ended September 30, 2023 were $1,070 and $3,035, respectively, and were $849 and $2,568 for the three and nine months ended
September 30, 2022, respectively. Aggregate variable lease expenses and short-term lease expenses were $147 and $434 for the three and nine months ended September 30, 2023,
respectively, and were $339 and $419 for the three and nine months ended September 30, 2022, respectively.

The following table provides the required information regarding the Company's leases for which the Company is the lessee:

As of September 30, As of December 31,
2023 2022
Assets
ROU assets $ 14,317 $ 11,687
Total ROU assets $ 14,317 $ 11,687
Liabilities
Current $ 2,912 $ 2,333
Non-current 13,049 10,815
Total lease liabilities $ 15,961 $ 13,148
Weighted-average remaining lease term (years) 5.7 5.7
Weighted-average discount rate 9% 9 %

Approximately 80% of the Company's right-of-use (“ROU?”) assets and lease liabilities relate to office facilities leases, with the remaining amounts representing primarily ground
station leases.

As of September 30, 2023, the maturity of operating lease liabilities are as follows:

Years ending December 31,

Remainder of 2023 $ 1,079
2024 4,008
2025 3,831
2026 3,437
2027 2,617
Thereafter 5,181
Total lease payments 20,153
Less: Interest on lease payments (4,192)
Present value of lease liabilities $ 15,961

Operating cash flows paid included in the measurement of operating lease liabilities for the three and nine months ended September 30, 2023 were $1,055 and $1,945, respectively,
and for the three and nine months ended September 30, 2022 were $389 and $1,006, respectively, and were included in net cash used in operating activities in the condensed
consolidated statements of cash flows. Amortization of ROU assets for the three and nine months ended September 30, 2023 were $1,057 and $2,185, respectively, and for the three
and nine months ended September 30, 2022 were $518 and $1,657, respectively.
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8.Fair Value Measurement

The Company follows the guidance in Accounting Standards Codification (“ASC”) 820, “Fair Value Measurement” for its liabilities that are re-measured and reported at fair value at
the end of each reporting period.

The fair value of the Company’s common and preferred stock warrant liabilities reflects management’s estimate of amounts that the Company would have received in connection
with the sale of the assets or paid in connection with the transfer of the liabilities in an orderly transaction between market participants at the measurement date. The following fair
value hierarchy is used to classify assets and liabilities based on the observable inputs and unobservable inputs used in order to value the assets and liabilities:

Level 1: Quoted prices in active markets for identical assets or liabilities.

Level 2: Significant other observable inputs other than quoted prices included in Level 1, such as quoted prices for similar assets and liabilities in
active markets, quoted prices for identical or similar assets and liabilities in markets that are not active, or other inputs that are observable
or can be corroborated by observable market data.

Level 3: Unobservable inputs reflecting management’s assumptions, consistent with reasonably available assumptions made by other market
participants. These valuations require significant judgment.

The Company classifies financial instruments in Level 3 of the fair value hierarchy when there is reliance on at least one significant unobservable input to the valuation model. In
addition to these unobservable inputs, the valuation models for Level 3 financial instruments typically also rely on a number of inputs that are readily observable, either directly or
indirectly. The Company’s assessment of a particular input to the fair value measurement requires management to make judgments and consider factors specific to the asset or
liability. The fair value hierarchy requires the use of observable market data when available in determining fair value. The Company recognizes transfers between levels within the
fair value hierarchy, if any, at the end of each period.
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Assets and Liabilities Measured at Fair Value on a Recurring Basis
The following tables present the Company’s fair value hierarchy for its financial instruments that are measured at fair value on a recurring basis.

September 30, 2023

Level 1 Level 2 Level 3 Total
Assets:
Cash and cash equivalents:
Money market funds $ 1,395 $ — $ — S 1,395
$ 1,395 $ — 3 — 8 1,395
Marketable securities:
U.S. treasury bills and bonds $ 13,223 $ — $ — S 13,223
Commercial paper — 1,376 — 1,376
U.S. government and agency securities — 5,558 — 5,558
$ 13,223 $ 6,934 $ — § 20,157
Long-term liabilities:
Credit Agreement Warrants N — 3 3,407 §$ — 8 3,407
Contingent earnout liability — — 132 132
$ — $ 3,407 $ 132§ 3,539

December 31, 2022

Level 1 Level 2 Level 3 Total
Assets:
Cash and cash equivalents:
Money market funds $ 5,180 $ — 3 — S 5,180
Commercial paper — 2,097 — 2,097
$ 5,180 $ 2,097 $ — S 7,277
Marketable securities:
U.S. treasury bills and bonds $ 1,494 $ — $ — 8 1,494
Corporate securities — 7,745 — 7,745
Commercial paper — 2,576 — 2,576
U.S. government and agency securities — 11,269 — 11,269
$ 1,494 $ 21,590 $ — 8 23,084
Liabilities:
Current liabilities:
Public Warrants $ 267 $ — $ — 8 267

Long-term liabilities:
Credit Agreement Warrants $ — $ 1,831 $ — 3 1,831
Contingent earnout liability — — 349 349
$ — $ 1,831 $ 349§ 2,180

Financial Assets
The Company values its Level 1 assets, consisting of money market funds, and U.S. treasury bills and bonds, using quoted prices in active markets for identical instruments.

Financial assets whose fair values that are measured on a recurring basis using Level 2 inputs consist of commercial paper, corporate securities, and U.S. government and agency
securities. The Company measures the fair values of these assets with the help of a pricing service that either provides quoted market prices in active markets for identical or similar
securities or uses observable inputs for their pricing without applying significant adjustments.

21



Spire Global, Inc.

Notes to Condensed Consolidated Financial Statements

(In thousands, except shares and per share data, unless otherwise noted)
(Unaudited)

Public and Private Placement Warrants

The Company assumed 1,437,499 publicly-traded warrants (“Public Warrants”) and 825,000 private placement warrants issued by NavSight (“Private Warrants” and, together with the
Public Warrants, the “Warrants”) upon the Merger, all of which were issued in connection with NavSight’s initial public offering and entitled the holder to purchase one share of the
Company’s Class A common stock at an exercise price of $92.00 per share. The fair value of the Public Warrants was based on the quoted market price and was classified as a Level

1 financial instrument.

In November 2022, the Company announced the commencement of an exchange offer (the "Offer") and consent solicitation relating to all holders of the Warrants to receive 0.2
shares of Class A common stock in exchange for each outstanding Warrant tendered by the holder. On December 19, 2022, a total of 2,069,561 Warrants were tendered and
exchanged for 413,910 shares of Class A common stock.

Concurrently with the Offer, the Company also solicited consents from holders of the Public Warrants to amend the Warrant Agreement to permit the Company to require that each
Warrant that was outstanding upon the closing of the Offer be exchanged for 0.18 shares of Class A common stock, which is a ratio 10% less than the exchange ratio applicable to the
Offer (such amendment, the “Warrant Amendment”). Because consents were received from holders of more than 65% of the Company’s outstanding Public Warrants, the Warrant
Amendment was approved. On December 19, 2022, the Company exercised its right to acquire and retire all remaining outstanding Public Warrants in exchange for shares of Class A
common stock in accordance with the terms of the Warrant Amendment. The remaining 192,936 Public Warrants were exchanged on January 4, 2023 for 34,728 shares of the
Company's Class A common stock. Following the exchange, none of the Warrants remain outstanding.

Credit Agreement Warrants

On June 13, 2022, in connection with the Blue Torch Financing Agreement, the Company issued warrants to Blue Torch, which were exercisable for an aggregate of 437,024 shares
of the Company’s Class A common stock with a per share exercise price of $16.08 (the “2022 Blue Torch Warrants™). Additionally, in connection with the closing of the financing,
the Company issued a warrant to Urgent Capital LLC for introducing the Company to the Lenders, which is exercisable for an aggregate of 24,834 shares of the Company's Class A
common stock with a per share exercise price of $16.08 (together with the 2022 Blue Torch Warrants and the 2023 Blue Torch Warrants (as defined below), the “Credit Agreement
Warrants”).

On September 27, 2023, in connection with the Waiver and Amendment, the Company and certain affiliates of Blue Torch amended and restated the 2022 Blue Torch Warrants to
reduce the per share exercise price from $16.08 to $5.44. The Company also concurrently issued new warrants to those affiliates that are exercisable for an additional 597,082 shares
of the Company’s Class A common stock at a per share exercise price of $5.44 (the “2023 Blue Torch Warrants").

The fair value of the Credit Agreement Warrants is estimated using the Black-Scholes model with inputs that include the Company’s Class A common stock price in an actively
traded market, making this fair value classified as a Level 2 financial instrument. The other significant assumptions used in the model are the exercise price, expected term, volatility,
interest rate, and expected dividend yield.

The table below quantifies the significant inputs used for the Credit Agreement Warrants:

September 30, December 31,
2023 2022
Fair value of the Company’s Class A common stock $ 4.89 $ 7.68
Exercise price $ 544-16.08 S 16.08
Risk-free interest rate 4.61 % 3.88 %
Expected volatility factor 55.0 % 55.0 %
Expected dividend yield — % — %
Remaining contractual term (in years) 8.7-10.0 9.1

Contingent Earnout Liability

In connection with the Merger, eligible Spire equity holders are entitled to receive additional shares of the Company's Class A common stock upon the achievement of certain earnout
triggering events. The estimated fair value of the contingent earnout liability is determined using a Monte Carlo simulation using a distribution of potential outcomes on a monthly
basis over the earnout period, which is a period up to five years post-closing of the Merger, prioritizing the most reliable information available, making this fair value classified as a
Level 3 liability.
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The assumptions utilized in the calculation are based on the achievement of certain stock price milestones, including the current price of the Company’s Class A common stock,
expected volatility, risk-free interest rate, expected term and expected dividend yield.

The table below quantifies the significant inputs used for the contingent earnout liability:

September 30, December 31,
2023 2022
Fair value of the Company’s Class A common stock $ 4.89 $ 7.68
Risk-free interest rate 4.83 % 4.16 %
Expected volatility factor 55.0 % 55.0 %
Earnout expiration date August 16, 2026 August 16, 2026

The following table presents a summary of the changes in the fair value of the Company’s Level 3 financial instruments that are measured at fair value on a recurring basis:

Contingent
Earnout
Liability
Fair value as of December 31, 2022 349
Change in fair value of contingent earnout liability (217)
Fair value as of September 30, 2023 $ 132
Cash and Cash Equivalents and Marketable Securities
The following tables summarize the Company's cash, cash equivalents and available-for-sale securities by significant marketable securities category:
September 30, 2023
Amortized Cost Unrealized Gains Unrealized Losses Fair Value
Cash and cash equivalents:
Cash $ 28,541 $ — $ — $ 28,541
Cash equivalents:
Money market funds 1,395 — — 1,395
$ 29,936 $ — 3 — S 29,936
Marketable Securities:
U.S. treasury bills and bonds $ 13,223 $ — 3 — S 13,223
Commercial paper 1,375 1 — 1,376
U.S. government and agency securities 5,557 1 — 5,558
$ 20,155 $ 2 3 — 8 20,157
December 31,2022
Amortized Cost Unrealized Gains Unrealized Losses Fair Value
Cash and cash equivalents:
Cash N 39,919 $ — 3 — 8 39,919
Cash equivalents:
Money market funds 5,180 — — 5,180
Commercial paper 2,098 — (1) 2,097
$ 47,197 % — 3 1y $ 47,196
Marketable Securities:
U.S. treasury bills and bonds $ 1,495 $ — $ a1y s 1,494
Corporate securities 7,771 — (26) 7,745
Commercial paper 2,578 — 2) 2,576
U.S. government and agency securities 11,272 — 3) 11,269
$ 23,116 $ — 3 32y § 23,084
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The following table represents amortized cost and estimated fair value of marketable securities, by contractual maturity:

September 30, 2023

Amortized Cost Fair Value

Due in one year or less $ 20,155 $ 20,157

In accordance with the Company's investment policy, investments are placed in investment grade securities with high credit quality issuers, and generally limit the amount of credit
exposure to any one issuer. The Company evaluates securities for impairment at the end of each reporting period. The Company did not record any impairment charges related to its
available-for-sale securities during the three and nine months ended September 30, 2023 and 2022.

9.Commitments and Contingencies

L3Harris Commitment

In conjunction with the Acquisition, the Company acquired the agreement (the "L3Harris Agreement") with L3Harris Technologies, Inc. ("L3Harris") to receive satellite automatic
identification system (""S-AIS") data from the L3Harris AppStar payloads on-board Iridium NEXT Constellation, Iridium's Real-Time Second-Generation satellite constellation with
58 AppStar payloads. Under the Amended and Restated L3Harris Agreement dated January 21, 2020 (the "A&R L3Harris Agreement"), the Company incurs a fixed fee of $358 per
month. The A&R L3Harris Agreement expires on August 7, 2031.

Under the A&R L3Harris Agreement, the Company will pay a 30% share of S-AIS data revenues for the portion of exactEarth annual S-AIS data revenue which is in excess of
$16,000. No revenue share was owed to L3Harris under the A&R L3Harris Agreement, with respect to AIS Analytics sales, as of or for the three and nine months ended September
30, 2023 and 2022. For the three and nine months ended September 30, 2023, $1,243 and $3,731, respectively, and for the three and nine months ended September 30, 2022, $1,287
and $3,802, respectively, was recognized in cost of revenue on the condensed consolidated statements of operations for the initial costs incurred to acquire exclusive access rights to
data generated from satellites.

The following table summarizes the operational fees commitment under the A&R L3Harris Agreement, which includes the fixed payment obligations to L3Harris:

Years ending December 31,

Remainder of 2023 $ 1,075
2024 4,300
2025 4,300
2026 4,300
2027 4,300

Thereafter
15,489
$ 33,764

Litigation

At times, the Company is party to various claims and legal actions arising in the normal course of business. Although the ultimate outcome of these matters is not presently
determinable, management believes that the resolution of all such pending matters, based on an assessment of the current facts and circumstances, will not have a material adverse
effect on the Company’s business, results of operations, financial condition or cash flows; however, there can be no assurance that the ultimate resolution of these matters will not
have a material impact on the Company’s consolidated financial statements in any period.

10.Stock-Based Compensation

In connection with the Closing, the Company adopted the 2021 Equity Incentive Plan (the “2021 Plan”) and the 2021 Employee Stock Purchase Plan (“2021 ESPP”). The number of
shares available for issuance under the 2021 Plan is increased on the first day of each fiscal year, beginning on January 1, 2022, in an amount as provided in the 2021 Plan. Pursuant to
this automatic increase feature of the 2021 Plan, 897,996 shares were added as available for issuance thereunder on January 1, 2023. As of September 30, 2023, 490,623 shares were
available for issuance under the 2021 Plan.

The number of shares available for issuance under the 2021 ESPP is increased on the first day of each fiscal year, beginning on January 1, 2022, in an amount as provided in the 2021
ESPP. Pursuant to this automatic increase feature of the 2021 ESPP, 179,599 shares were added as available for issuance thereunder on January 1, 2023. As of September 30, 2023,
603,349 shares were available for issuance under the 2021 ESPP.
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The following table summarizes stock option activity under our equity compensation plans:

Weighted-
‘Weighted- Average
Average Remaining
Number of Exercise Contractual
Options Price Term
(in years)
Options outstanding as of December 31, 2022 2,389,622 $ 18.52 6.1
Granted 61,446 $ 537
E ised
Xercise . $ .
Forfeited, canceled, or expired (118,701) $ 36.61
Options outstanding as of September 30, 2023 2,332,367 $ 17.25 5.5
Vested and expected to vest at September 30, 2023 2,332,367 $ 17.25 5.5
Exercisable at September 30, 2023 1,948,878 $ 16.76 5.0

There were no options exercised during the nine months ended September 30, 2023. During the nine months ended September 30, 2022, the Company received $797 in cash proceeds
from options exercised during that period. The weighted-average grant date fair value of options granted during the nine months ended September 30, 2023 was $2.77. There were no
options granted during the nine months ended September 30, 2022.

The following table summarizes restricted stock unit ("RSU") activity under the 2021 Plan:

Weighted Average Grant
Date Fair Value per
Number of RSUs Share
Outstanding as of December 31, 2022 1,547,256 $ 19.60
RSUs granted 1,351,789  § 5.63
RSUs vested (603,120) $ 18.87
RSUs forfeited (176,300) $ 18.62
Outstanding as of September 30, 2023 2,119,625 $ 11.04

For RSUs with service-based vesting conditions, the fair value is calculated based upon the Company’s closing stock price on the date of grant, and the stock-based compensation
expense is recognized over the applicable grant vesting term, generally four years.

As of September 30, 2023, there was $25,180 of total unrecognized compensation expense related to options and RSUs expected to be recognized over a weighted average-period of
2.23 years.

The following table summarizes the components of total stock-based compensation expense based on roles and responsibilities of the employees within the condensed consolidated
statements of operations:

Three Months Ended September 30, Nine Months Ended September 30,
2023 2022 2023 2022
Cost of revenue $ 48 $ 60 $ 173§ 180
Research and development 957 845 2,510 2,370
Sales and marketing 673 766 1,729 2,117
General and administrative 1,852 1,454 5,104 3,656
$ 3,530 $ 3,125 $ 9,516 $ 8,323
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11.Net Loss per Share

The following table sets forth the computation of basic and diluted net loss per share attributable to common stockholders:

Three Months Ended September 30, Nine Months Ended September 30,
2023 2022 2023 2022

Numerator:

Net loss $ 17,795y 8 21,811y § (71,868 )
Denominator:

Weighted-average shares used in computing basic and diluted

net loss per share 20,756,394 17,492,871 19,117,078 17,454,680

Basic and diluted net loss per share $ 0.86) $ 125y § (412

The Company has two classes of common stock, Class A and Class B. Class B common stock has no economic rights, and therefore has been excluded from the computation of basic

and diluted net loss per share. Potentially dilutive securities have been excluded from the computation of diluted net loss per share as the effect would reduce net loss per share.

Therefore, the weighted-average number of common shares outstanding used to calculate both basic and diluted net loss per share is the same.

The Company excluded the following potential shares of Class A common stock, presented based on amounts outstanding at each period end, from the computation of diluted net

loss per share for the three and nine months ended September 30, 2023 and 2022, because including them would have had an anti-dilutive effect:

Three and Nine Months Ended September 30,

2023

Stock options and 2021 ESPP to purchase Class A common stock 2,409,700

Public and Private Warrants —

RSUs 2,119,625

Credit Agreement Warrants 1,058,940
5,588,265

2,462,273
2,262,499
1,365,206

461,858
6,551,836

26



Item 2. Manag t’s Discussion and Analysis of Financial Condition and Results of Operations.
The following discussion and analysis of our financial condition and results of operations should be read in conjunction with the condensed consolidated financial statements and related
notes thereto included in this Quarterly Report on Form 10-Q and the audited consolidated financial statements included in the Annual Report on Form 10-K for the year ended December
31, 2022 (the “2022 Form 10-K”). This discussion contains forward-looking statements that involve risks and uncertainties. Our actual results could differ materially from those anticipated
by these forward-looking statements as a result of many factors. Factors that could cause or contribute to such differences include those identified below and those discussed in the section
titled “‘Risk Factors” in the 2022 Form 10-K and in this Quarterly Report on Form 10-Q. Our historical results are not necessarily indicative of the results that may be expected for any
period in the future.

Overview

We are a global provider of space-based data, analytics and Space Services, offering unique datasets and powerful insights about Earth from the ultimate vantage point—space—so that
organizations can make decisions with confidence, accuracy and speed. We own and operate one of the world’s largest multi-purpose satellite constellations in low earth orbit. Our multi-
receiver satellites obtain Automatic Identification Systems ("AIS") data from vessels, Automatic Dependent Surveillance—Broadcast (“ADS-B”) data from aircraft and radio occultation
(“RO”) data utilizing Global Navigation Satellite Systems ("GNSS") satellites. Our fully deployed constellation consists of more than 100 satellites, and we believe it is also one of the
world’s largest “listening” constellations, observing the earth utilizing radio frequency sensors. We enrich this hard-to-acquire, valuable data with analytics and predictive solutions, providing
data as a subscription to organizations around the world so that they can improve business operations, decrease their environmental footprint, deploy resources for growth and competitive
advantage and mitigate risk.

Our constellation covers the earth more than 200 times per day on average and our global ground station network performs thousands of contacts each day on average, reliably and resiliently
collecting data with low latency. Our cloud-based data infrastructure in aggregate processes three terabytes of data each day on average, in creating our proprietary data analytics solutions.
We provide customers these solutions through an application programming interface (“API”) infrastructure. The global proprietary data that we collect includes data that can only be captured
from space with no terrestrial alternatives. We collect this data once and can then sell it an unlimited number of times across a broad and growing set of industries, including weather, aviation
and maritime, with global coverage, real-time and near real-time data that can be easily integrated into our customers’ operations. Our Space Services offering enables our customers,
commercial and government organizations, to go from idea to orbit simply, reliably, quickly and cost efficiently. We launch software, payloads and dedicated satellite constellations for our
customers that we own and manage on their behalf. Just like our proprietary data and analytic solutions, our customers subscribe to the data that is collected through an API.

From our founding in 2012, we have set out to leverage data from space to solve problems on Earth. We aim to help inspire, lead, and innovate the business of space-based data. Today, our
proprietary data and solutions are being used to help commercial and government organizations gain the advantage that they seek to innovate and solve some of the world’s greatest
challenges, like climate change and global security. In November 2021, we acquired exactEarth (the "Acquisition"), a leading provider of global maritime vessel data for ship tracking and
maritime situational awareness solutions in Canada.

Our platform applies our value-add insights and predictive analytics to this proprietary data to create commercially valuable datasets. We offer three data solutions to our customers, which
vary in complexity and price and can be delivered in near real-time via our API that can be easily integrated into our customers’ business operations:

*Maritime: Precise space-based data used for highly accurate ship monitoring, ship safety and route optimization.

*Aviation: Precise space-based data used for highly accurate aircraft monitoring, aircraft safety and route optimization.

*Weather: Precise space-based data used for highly accurate weather forecasting.
For each data solution, we have the capability to offer customers a variety of features and additional value. The four forms of data we monetize are:

*Clean data: Clean and structured data directly from our proprietary nanosatellites;

*Smart data: Clean data fused with third-party datasets and proprietary analysis to enhance value and provide insights;

Predictive solutions: Big data, Al, and ML algorithms applied to fused data sets to create predictive analytics and insights; and

*Solutions: Data-driven actionable recommendations to solve specific business problems, utilizing the full spectrum of our data analytics suite.
These value-add data features allow customers to solve various use cases and provide a path to expand throughout the customer’s relationship.

As our fourth solution, we are also pioneering an innovative business model through our Space Services solution. We leverage our fully deployed infrastructure and large-scale operations to
enable our customers to obtain customized data through our API. Our customers can begin receiving data in less than a year after engaging with us and receive data by entering into a
subscription agreement. Our Space Services offering provides our customers with fast, scalable and reliable access to space.

Our solutions are offered to customers across numerous industries and we not only have the opportunity to upsell within each one, but we also have the opportunity to cross-sell among all our
solutions.

We provide our solutions to global customers through a subscription model or project-based solutions. We currently sell directly to end customers and utilize reseller partners when beneficial.
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Highlights from the Three Months Ended September 30, 2023

*Our revenue was $27.3 million, an increase of 34% from the three months ended September 30, 2022.
*Our annual recurring revenue ("ARR") at September 30, 2023 was $103.1 million, an increase of $4.9 million, or 5%, from our ARR at September 30, 2022.

*We ended the quarter with 827 ARR solution customers under contract, a net increase of 14 customers from June 30, 2023. ARR net retention rate for the three months ended
September 30, 2023 was 86%, down from 135% (excluding data from the Acquisition, referred to as our "organic" ARR net retention rate) in the same quarter a year ago.

*Our gross margin increased to 65%, an improvement of 15 percentage points from the three months ended September 30, 2022.
*Our operating loss was $11.0 million, an improvement of $5.4 million from the three months ended September 30, 2022.

*We were awarded a $2.8 million, 12-month contract by the National Oceanic and Atmospheric Administration ("NOAA") for satellite weather data. We will provide NOAA with
Global Navigation Satellite System Reflectometry ("GNSS-R") observation data in near real-time, primarily focusing on ocean surface wind speeds. The initiative addresses
NOAA’s critical need for global sea-surface wind measurements essential for applications like marine weather forecasts, hurricane tracking, ocean current analysis and climate
studies.

*We were awarded a $4.6 million, 12-month contract by NASA on behalf of NOAA to participate in NOAA’s Sounder for Microwave-Based Applications ("SMBA") Phase-A
study. Following the completion of the 12-month contract, a single sounder from the finalists may be selected for additional contract phases. The data collected from the final
Microwave Sounder will be used towards advancing Earth observation, providing insights into various atmospheric properties such as temperature, humidity, cloud cover and
composition.

*We announced that we will participate in a challenge to advance measurements of the Earth’s magnetic field. As part of the challenge, we will receive monetary support from the
National Geospatial-Intelligence Agency. We will design, develop and launch a satellite that will provide a novel approach to geomagnetic data collection for the World Magnetic
Model (WMM).

Macroeconomic and Geopolitical Impact

Over the past two years, we have been impacted by the macroeconomic environment, such as fluctuations in foreign currencies, the COVID-19 pandemic, increasing interest rates and the
Russian invasion of Ukraine.

A weaker U.S. dollar relative to our foreign subsidiaries' local functional currencies for the three months ended September 30, 2023 as compared to the three months ended September 30,
2022 positively impacted our revenue, since approximately one-third of our sales are transacted in foreign currencies, though it negatively impacted our expenses, since a majority of our
employees reside in countries outside of the United States.

The macroeconomic environment has caused existing or potential customers to re-evaluate their decision to purchase our offerings, at times resulting in additional customer discounts,
extended payment terms, longer sales cycles, and a few contract cancellations.

Increasing interest rates in the three months ended September 30, 2023 resulted in higher interest expenses, as our credit facility is based on a floating interest rate. The Russian invasion of
Ukraine and the continued conflict created additional global sanctions, which at times caused scheduling shifts or launch cancellations by third-party satellite launch providers, which has
delayed revenue recognition of certain sales contracts.

If any of these factors continue or worsen, and/or if new macroeconomic or geopolitical issues arise, our results and financial condition could be further negatively impacted. We cannot
predict the timing, strength, or duration of any economic slowdown, downturn, instability, or recovery, generally or within any particular industry or geography. Any downturn of the general
economy or industries in which we operate would adversely affect our business, financial condition, and results of operations.

Key Factors Affecting Our Performance
We believe that our current and future performance depends on many factors, including, but not limited to, those described below. While these areas present significant opportunity, they also

present risks that we must manage to achieve successful results. For additional information about these risks, see the section titled “Risk Factors™ in the 2022 Form 10-K and in this Quarterly
Report on Form 10-Q. If we are unable to address these risks, our business and results of operations could be adversely affected.
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Expansion of and Further Penetration of Our Customer Base

We employ a “land and expand” business model that focuses on efficiently acquiring new customers (“land”) and then growing our relationships with these customers over time (“expand”).
We have the capability to offer customers additional data sets and a variety of enhanced features that potentially grow the value of the services for which our customers contract with us. Our
future revenue growth and our path to profitability are dependent upon our ability to continue to land new customers and then expand adoption of our solutions within their organizations.

We track our progress landing new customers by measuring the number of ARR Solution Customers (as defined below) we have from one fiscal period to the next. For instance, we have
increased our number of ARR Solution Customers from 717 as of September 30, 2022 to 827 as of September 30, 2023. We track our increases and decreases in our customer contract values
by measuring our ARR Net Retention Rate (as defined below). Our ARR Net Retention Rate was 86% for the three months ended September 30, 2023 and our organic ARR Net Retention
Rate was 135% for the three months ended September 30, 2022.

Expansion into New Industries and Geographies

As our solutions have grown, we continue to focus on further penetration of our initial industries including maritime, aviation, logistics, and government (civil and defense/intelligence) among
others. We believe our technology and solutions give us the ability to also expand into additional industries, including energy, financial services, agriculture, transportation, and insurance, and
into additional geographies, including Latin America, Africa and the Middle East. Our revenue growth is dependent upon our ability to continue to expand into new industries and
geographies. The costs associated with these expansions may adversely affect our results of operations.

Investment in Growth

We continue investing in growing our business and capitalizing on our market opportunities while balancing the uncertainties from the macroeconomic environment and the geopolitical
environment. We intend to continue to add headcount to our global sales and marketing teams to acquire new customers and to increase sales to existing customers. We also intend to continue
to add headcount as needed to our research and development teams and otherwise invest to improve and innovate our nanosatellite, ground station and data analytics technologies. For the
three months ended September 30, 2023, our spending on research and development increased by $1.7 million, or 19%, from the three months ended September 30, 2022. Our total headcount
across all functions increased from 403 employees as of September 30, 2022, to 420 employees as of September 30, 2023. The costs of these investments may adversely affect our results of
operations, but we believe that these investments will contribute to our long-term growth.

Acquisitions

Our business strategy may include acquiring other complementary solutions, technologies, or businesses, such as the Acquisition, that we believe will allow us to continue on our path to
profitability, reduce the time or costs required to develop new technologies, incorporate enhanced functionality into and complement our existing solution offerings, augment our engineering
workforce and enhance our technological capabilities.

Impact of Foreign Exchange Rates

We report in U.S. dollars, and the functional currency of our foreign operating subsidiaries is the local currency, including the Euro, the British Pound, the Singapore Dollar and the Canadian
Dollar. The U.S. dollar has weakened against many of these currencies since the three months ended September 30, 2022. In the three months ended September 30, 2023, approximately 30%
of our revenues were generated in non-U.S. dollar-denominated currencies. The financial statements of these subsidiaries are translated into U.S. dollars using exchange rates in effect at each
balance sheet date for assets and liabilities and average exchange rates during the period for revenues and expenses. To the extent we experience significant currency fluctuations, our results
of operations may be impacted.

Key Business Metrics

We review the following key business metrics to evaluate our business, measure our performance, identify trends affecting our business, formulate business plans, and make strategic
decisions:

*ARR
*ARR Customers
*ARR Solution Customers

*ARR Net Retention Rate

Annual Recurring Revenue

We define ARR as our expected annualized revenue from customers that are under contracts with us at the end of the reporting period with a binding and renewable agreement for our
subscription solutions or customers that are under a binding multi-year contract that can range from components of our Space Services solution to a project-based customer solution.
Customers with project-based contracts are considered recurring when there is a multi-year binding agreement that has a renewable component in the contract. Customers are also considered
recurring when they have multiple contracts over multiple years. Customer contracts for data trials and one-time transactions are excluded from the calculation of ARR.
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Our ARR growth in the three months ended September 30, 2023 was driven by landing new ARR Customers (as defined below) as reflected in the increase in the total number of ARR
Customers. This growth was partially offset by a decrease in the amount of ARR business with our existing customers. This decrease was driven primarily by a reduction in the contract value
of our largest weather customer, NOAA, as the result of a radio occultation technology (“R0O”) sales order with NOAA that ended in July 2023 and was not renewed for the next cycle from
mid-July 2023 through mid-January 2024. The RO sales order was projected to provide approximately $9.9 million of revenue over that time period. The RO sales order was one of multiple
sales orders we currently have with NOAA, and we are a qualified vendor for sales of our products to NOAA. We plan to apply for a renewal of the RO sales order by the end of 2023.

Due in part to the timing of some of our project-based contracts, including when engagements start and stop, our ARR has fluctuated from period to period in the past, and we expect our ARR
to continue to fluctuate from period to period in the future. ARR is a leading indicator and accordingly will tend to outpace the revenue impact as we recognize the contract value over time.

The following table summarizes our ARR as of each period end indicated:

As of September 30,
%
(dollars in thousands) 2023 2022 Change

ARR $ 103,063  $ 98,121 5%

Number of ARR Customers and ARR Solution Customers

We define an ARR Customer as an entity that has a contract with us or through our reseller partners contracts, that is either a binding and renewable agreement for our subscription solutions,
or a binding multi-year contract as of the measurement date independent of the number of solutions the entity has under contract. A single organization with separate subsidiaries, segments,
or divisions may represent multiple customers, as we treat each entity that is invoiced separately as an individual customer. In cases where customers subscribe to our platform through our
reseller partners, each end customer that meets the above definition is counted separately as an ARR Customer. All entities that have contracts for data trials and one-time transactions are
excluded from the calculation of ARR Customers.

We define an ARR Solution Customer similarly to an ARR Customer, but we count every solution the customer has with us separately. As a result, the count of ARR Solution Customers
exceeds the count of ARR Customers at each period end, as some customers contract with us for multiple solutions. Our multiple solutions customers are those that are under contract for at
least two of our solutions: Maritime, Aviation, Weather, and Space Services. All entities that have contracts for data trials and one-time transactions are excluded from the calculation of ARR
Solution Customers.

The growth in each of our ARR Customers and ARR Solution Customers at the dates presented was driven by landing new ARR Customers across our four solutions (Maritime, Aviation,
Weather and Space Services), expanding our industry and geographical footprints, and having a low number of customers who have not renewed their contracts with us. We believe that our
ability to expand our customer base is a key indicator of our market penetration, the growth of our business, and our future potential business opportunities.

The following table summarizes the number of our ARR Customers and ARR Solution Customers as of each period end indicated:

As of September 30,
%
2023 2022 Change
ARR Customers 794 690 15 %
ARR Solution Customers 827 717 15%

ARR Net Retention Rate

We calculate our ARR Net Retention Rate for a particular fiscal period end by dividing (i) our ARR from those ARR Customers at that fiscal period end that were also customers as of the last
day of the prior fiscal period end by (ii) the ARR from all customers as of the last day of the prior fiscal period. This calculation measures the overall impact from increases in customer
contract value (upsells), the decreases in customer contract value (downsells) and the decreases in customer value resulting from customers that have chosen not to renew their contracts with
us (lost customers).

The following table summarizes our ARR Net Retention Rate for the three and nine months ending September 30, 2023. The ARR Net Retention Rate for the 2022 periods excludes the
Acquisition data due to lack of comparable data which requires 2021 period data for renewal base calculations.

Three Months Ended Nine Months Ended
A %
September 30, 2023 September 30, 2022 Change September 30, 2023 September 30, 2022 Change
ARR Net Retention Rate 86 % 135 % (49 )% 101 % 118 % a7)%

Our ARR Net Retention Rate can be impacted from period to period by large increases or decreases in customer contract value and large decreases in contract value from customers that have
not renewed their contracts with us. An ARR Net Retention Rate greater than 100% is an indication that we are growing the value of the solutions our customers are purchasing from us at a
fiscal period end versus the prior fiscal period end. An ARR Net Retention Rate less than 100% is an indication that the value of the solutions our customers are purchasing from us declined
at a fiscal period end versus the prior fiscal period end. Our ARR Net Retention Rate decreased by 49% and 17% for the three and nine months ended September 30, 2023, respectively, from
the three and nine months ended September 30, 2022. These decreases were driven primarily by the reduction in the overall contract value with NOAA as a result of the RO sales order ending
in July 2023, as described above under “—Annual Recurring Revenue.”
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Components of Results of Operations

Revenue

We derive revenue from providing data, insights and access to our cloud-based technology platform sold on a subscription basis. Some of our customer arrangements include the delivery of
specific performance obligations and subsequent customer acceptance of project-based deliverables, which may impact the timing of revenue recognition. Subscription periods for our
solutions generally range from one to two years and are typically non-cancelable, with customers having the right to terminate their agreements only if we materially breach our obligations
under the agreement. Our subscription fees are typically billed either monthly or quarterly in advance.

Cost of Revenue

Cost of revenue consists primarily of personnel costs, depreciation, hosted infrastructure and high-power computing costs, third-party operating and royalty costs associated with delivering
our data and services to our customers and amortization of purchased intangibles associated with the Acquisition. Personnel costs are primarily related to the cost of our employees supporting
and managing our constellation operations including satellite operations, ground station control and launch management. Costs associated with the manufacture and launch of our satellites,
including personnel costs, are capitalized and depreciated upon placement in service, typically over a four-year expected useful life. As satellites reach the end of their expected useful life,
they are generally replaced with replenishment satellites to maintain our constellation at optimal performance. Costs associated with the acquisition and development of new ground stations,
including the bill of materials and labor to install the ground station, are capitalized and depreciated upon placement in service typically over a four-year to ten-year expected useful life. We
anticipate ongoing capital spending to repair and replenish ground stations as they reach their end of expected useful life to keep our ground station network at optimal performance. Our
proprietary ground station network is primarily located in third-party locations where we incur lease and other operational charges. Cost of revenue also includes royalties associated with
third-party data sets that we integrate into our data solutions.

Operating Expenses

Research and Development. Research and development expenses consist primarily of employee-related expenses, third-party consulting fees and computing costs. Our research and
development efforts are focused on improving our satellite technology, developing new data sets, developing new algorithms, enhancing our smart and predictive analytics and enhancing the
ease of use and utility of our space-based data solutions.

Sales and Marketing. Sales and marketing expenses consist primarily of employee-related expenses, sales commissions, marketing and advertising costs, costs incurred in the development of
customer relationships, brand development costs, travel-related expenses and amortization of purchased intangible backlog associated with the Acquisition. Commission costs on new
customer contract bookings are considered costs of obtaining customer contracts. Commission costs for multi-year deals are considered contract acquisition costs and are deferred and then
amortized over the period of the contract excluding the last twelve months, which are expensed at the beginning of that final twelve-month period. Commission costs on contracts completed
with a term of twelve months or less are expensed in the period incurred.

General and Administrative. General and administrative expenses consist of employee-related expenses for personnel in our executive, finance and accounting, facilities, legal, human
resources, global supply chain, and management information systems functions, as well as other administrative employees. In addition, general and administrative expenses include fees
related to third-party legal counsel, corporate insurance, fees related to accounting, tax and audit costs, office facilities costs, software subscription costs and other corporate costs.

Loss on Decommissioned Satellites. Loss on decommissioned satellites consist of the write-off of the remaining capitalized costs associated with the manufacture and launch of our satellites
prior to the end of the satellite’s useful life. We contract with third-party companies to launch, carry and deploy our satellites into space. A loss could result from a third-party launch or
deployer failure, a technical failure of the satellite, or the deorbit or decommissioning of a satellite before the end of the satellite’s useful life. A technical failure could include a satellite that is
not able to communicate with our network of ground stations or fulfill its intended technical mission for a duration greater than one month. The loss amount is presented net of any insurance
proceeds received. Due to the nature of these events, we cannot predict the magnitude or frequency of future satellite deorbit and launch failure losses. While we sometimes purchase launch
insurance when financially practical, the proceeds from these policies will typically only cover a portion of our loss in the event of an unplanned satellite deorbit or launch failure. We incurred
a $0.2 million and $0.6 million loss on decommissioned satellites in the three and nine months ended September 30, 2023, respectively. We did not incur any such loss in the three and nine
months ended September 30, 2022.

Other Income (Expense)
Interest Income. Interest income includes interest earned on our cash balances and short-term marketable securities.
Interest Expense. Interest expense includes interest costs associated with our promissory and convertible notes and amortization of deferred financing costs.

Change in Fair Value of Contingent Earnout Liability. Change in fair value of contingent earnout liability includes mark-to-market adjustments to reflect changes in the fair value of the
contingent earnout liability.

Change in Fair Value of Warrant Liabilities. Change in fair value of warrant liabilities includes mark-to-market adjustments to reflect changes in fair value of warrant liabilities.

Loss on Extinguishment of Debt. Loss on extinguishment of debt includes accelerated debt issuance expenses, legal and other fees associated with the payoff or refinancing of existing debt.
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Foreign Exchange Gain/Loss. Foreign exchange gain/loss consists of the net effect of realized and unrealized foreign currency gains and losses resulting from changes in the underlying
currency rates relative to the U.S. dollar as we re-measure foreign currency denominated transactions and balances into the functional currency of the entities in which they are recorded. We
use the local currency as our functional currency for transactions and balances in Luxembourg, the United Kingdom, Singapore and Canada.

Other Expense, Net. Other Expense, net consists primarily of tax credits, grant income, share of equity investment loss, sales and local taxes, write-off of certain prepaid assets and legal
settlements.

Income Tax Provision

Provision for income taxes consists of federal income taxes in the United States and income taxes in certain foreign jurisdictions. We do not provide for income taxes on undistributed
earnings of our foreign subsidiaries since we intend to invest these earnings outside of the United States permanently. We account for income taxes using the asset and liability method,
whereby deferred tax assets and liabilities are recognized based on differences between the financial reporting and tax bases of assets and liabilities and are measured using the enacted rates
and laws that will be in effect when the differences are expected to reverse.

Results of Operations

Three Months Ended September 30, 2023 Compared to Three Months Ended September 30, 2022 and Nine Months Ended September 30, 2023 Compared to Nine Months Ended September
30, 2022

The following tables set forth selected condensed consolidated statements of operations data for each of the periods indicated:

Three Months Ended September 30, Nine Months Ended September 30,
(in thousands) 2023 2022 2023 2022
Revenue $ 27,317 $ 20,418 $ 77,978 $ 57,883
Cost of revenue” 9,555 10,198 29,548 29,617
Gross profit 17,762 10,220 48,430 28,266
Operating expenses:
Research and development 10,538 8,879 29,953 25,761
Sales and marketing 6,993 7,794 20,572 21,427
General and administrative 11,049 9,903 33,718 33,861
Loss on decommissioned satellites 156 — 628 —
Total operating expenses 28,736 26,576 84,871 81,049
Loss from operations (10,974) (16,356) (36,441) (52,783)
Other income (expense):
Interest income 540 336 1,741 456
Interest expense (4,728) (3,897) (14,015) (9,725)
Change in fair value of contingent earnout liability 13 344 217 9,597
Change in fair value of warrant liabilities (119) 1,282 984 11,014
Foreign exchange (1,829) (2,806) (1,240) (6,346 )
Loss on extinguishment of debt — — — (22,510)
Other expense, net (620) (660 ) (2,420) (1,165)
Total other expense, net (6,743 ) (5,401) (14,733 ) (18,679)
Loss before income taxes (17,717) (21,757) (51,174) (71,462)
Income tax provision 78 54 560 406
Net loss $ (17,795y  § 21,811y 8 (51,734  § (71,868 )
(l)lncludes stock-based compensation as follows:
Three Months Ended September 30, Nine Months Ended September 30,
(in thousands) 2023 2022 2023 2022
Cost of revenue $ 48 $ 60 § 173§ 180
Research and development 957 845 2,510 2,370
Sales and marketing 673 766 1,729 2,117
General and administrative 1,852 1,454 5,104 3,656
Total stock-based compensation $ 3,530 $ 3,125 $ 9,516 $ 8,323
Revenue
Three Months Ended September 30, Nine Months Ended September 30,
(dollars in thousands) 2023 2022 Ch::lge 2023 2022 Ch::lge
Revenue $ 27,317 $ 20,418 34% $ 77,978 $ 57,883 35%
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Three Months Ended September 30, 2023 Compared to Three Months Ended September 30, 2022

Total revenue increased $6.9 million, or 34%, driven primarily by the growth in the number of ARR Customers combined with growth in revenue recognized for milestone-based projects,
partially offset by a decrease in our RO-based revenue primarily from the non-renewal of the RO sales order with NOAA in July 2023. Our ARR Customers increased 15%, from 690 as of
September 30, 2022 to 794 as of September 30, 2023, which contributed to an increase in revenue from new customers. Our ARR Net Retention Rate was 86% for the three months ended
September 30, 2023 compared to 135% for the three months ended September 30, 2022, driven primarily by the non-renewal of the RO sales order with NOAA. The RO sales order with
NOAA that ended in July 2023 was not renewed for the next cycle from mid-July 2023 through mid-January 2024. The RO sales order was projected to provide approximately $9.9 million of
revenue over that time period. The RO sales order was one of multiple sales orders we currently have with NOAA, and we are a qualified vendor for sales of our products to NOAA. We plan
to apply for a renewal of the RO sales order by the end of 2023.

For the three months ended September 30, 2023, we derived 57% of our revenue from the Americas, 35% of our revenue from Europe, Middle East, Africa (“EMEA”) and 8% of our revenue
from Asia Pacific (“APAC”). For the three months ended September 30, 2022, we derived 46% of our revenue from the Americas, 40% of our revenue from EMEA and 14% of our revenue
from APAC. For the three months ended September 30, 2023, we derived 55% of our revenue from subscription arrangements, compared to 74% for the three months ended September 30,
2022. This percentage mix can fluctuate significantly from period to period driven primarily by the timing of the non-subscription revenue recognition in our contracts.

Nine Months Ended September 30, 2023 Compared to Nine Months Ended September 30, 2022

Total revenue increased $20.1 million, or 35%, driven primarily by the growth in the number of ARR Customers combined with our ARR Net Retention Rate slightly over 100%. Our ARR
Customers increased 15%, from 690 as of September 30, 2022 to 794 as of September 30, 2023, which contributed to an increase in revenue from new customers. Our ARR Net Retention
Rate was 101% for the nine months ended September 30, 2023, which contributed to an increase in revenue from our existing customer base.

For the nine months ended September 30, 2023, we derived 57% of our revenue from the Americas, 34% of our revenue from EMEA and 9% of our revenue from APAC. For the nine months
ended September 30, 2022, we derived 44% of our revenue from the Americas, 41% of our revenue from EMEA and 15% of our revenue from APAC. For the nine months ended September
30, 2023, we derived 68% of our revenue from subscription arrangements, compared to 69% for the nine months ended September 30, 2022. This percentage mix can fluctuate significantly
from period to period driven primarily by the timing of the non-subscription revenue recognition in our contracts.

For the three and nine months ended September 30, 2023, our increase in the number of ARR Customers was driven by our continued spending on sales and marketing activities, and the
development and rollout of new data solutions. We seek to drive retention and further expansion with our existing customers by adding coverage, data sets and a variety of enhanced features

and services to our customers’ contracts with us.

Over time, we expect the mix of our total revenue in APAC to increase with additional sales and marketing focus in those regions.

Cost of Revenue

Three Months Ended September 30, Nine Months Ended September 30,

% %

(dollars in thousands) 2023 2022 Change 2023 2022 Change
Total cost of revenue $ 9,555 $ 10,198 6)%$ 29,548  $ 29,617 (0)%
Gross profit 17,762 10,220 74 % 48,430 28,266 71 %
Gross margin 65 % 50 % 15% 62 % 49 % 13%
Headcount (at end of period) 33 44 25)% 33 44 25)%

Three Months Ended September 30, 2023 Compared to Three Months Ended September 30, 2022

Cost of revenue decreased $0.6 million, or 6%, primarily driven by a decrease in personnel costs of $0.3 million and a decrease in computing costs of $0.3 million. The decrease in personnel
costs was driven by an overall reduction in headcount. The decrease in computing costs was driven by cloud platform efficiencies.

Gross margin for the three months ended September 30, 2023 and 2022 was 65% and 50%, respectively. The increase in the three months ended September 30, 2023 compared to the three
months ended September 30, 2022 was driven primarily by leverage from higher revenue. This metric can fluctuate significantly from period to period driven primarily by the amount and
timing of the revenue as well as the timing of our technology investments.

Nine Months Ended September 30, 2023 Compared to Nine Months Ended September 30, 2022

Cost of revenue decreased $0.1 million, or 0%, primarily driven by a decrease in computing costs of $0.7 million, a decrease in personnel costs of $0.4 million, and a decrease in other

miscellaneous expenses of $0.1 million, partially offset by an increase in third-party royalty costs of $0.7 million and an increase in software expenses of $0.4 million. The decrease in
computing costs was driven by cloud platform efficiencies. The decrease in
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personnel costs was driven by an overall reduction in headcount. The increase in third-party royalty costs was driven by an increase in sales activity, resulting in higher payments to third-party
data set providers as they augment our data solutions. The increase in software expenses was driven by resources to support customer growth.

Gross margin for the nine months ended September 30, 2023 and 2022 was 62% and 49%, respectively. The increase in the nine months ended September 30, 2023 compared to the nine
months ended September 30, 2022 was driven primarily by leverage from higher revenue. This metric can fluctuate significantly from period to period driven primarily by the amount and
timing of the revenue as well as the timing of our technology investments.

We expect cost of revenue, including depreciation and amortization expenses, third-party operating costs and royalties and high-powered computing costs, to increase in absolute dollars as our
business grows.

Operating Expenses

Operating expenses consist of our research and development, our sales and marketing and our general and administrative expenses, as well as loss on decommissioned satellites in some
periods. As we continue to invest in our growth, including through hiring additional personnel, we expect our operating expenses to increase in absolute dollars as revenue grows; however, we
expect our operating expenses as a percentage of revenue to decrease over time.

Research and Development

Three Months Ended September 30, Nine Months Ended September 30,
% %
(dollars in thousands) 2023 2022 Change 2023 2022 Change
Research and development $ 10,538 $ 8,879 19% $ 29,953 $ 25,761 16 %
Percentage of total revenue 39 % 43 % 38% 45 %
Headcount (at end of period) 221 200 11 % 221 200 11%

Three Months Ended September 30, 2023 Compared to Three Months Ended September 30, 2022

Research and development expenses increased $1.7 million, or 19%, primarily driven by an increase in personnel costs of $1.3 million, an increase in other miscellaneous operating expenses
of $0.2 million, an increase in equipment expenses of $0.1 million, and an increase in travel and entertainment expenses of $0.1 million. The increase in personnel costs was driven by overall
growth in headcount. The increase in equipment expenses was driven by resources to support new development processes and capabilities. The increase in travel and entertainment expenses
was driven by eased COVID-19 restrictions.

Nine Months Ended September 30, 2023 Compared to Nine Months Ended September 30, 2022

Research and development expenses increased $4.2 million, or 16%, primarily driven by an increase in personnel costs of $3.8 million, an increase in travel and entertainment expenses of $0.3
million, and an increase in computing costs of $0.2 million, partially offset by a decrease in other miscellaneous operating expenses of $0.1 million. The increase in personnel costs was driven
by overall growth in headcount. The increase in travel and entertainment expenses was driven by eased COVID-19 restrictions. The increase in computing costs was driven by higher expenses
to support customer growth.

We expect research and development expenses to increase in absolute dollars in future periods primarily due to higher headcount as we continue to invest in the development of our solutions
offerings and new technologies; however, we expect research and development expenses to decrease as a percentage of revenue in future periods as our revenue growth exceeds our increase in
research and development spend.

Sales and Marketing

Three Months Ended September 30, Nine Months Ended September 30,
% %
(dollars in thousands) 2023 2022 Change 2023 2022 Change
Sales and marketing $ 6,993 $ 7,794 (10)% $ 20,572 $ 21,427 4 )%
Percentage of total revenue 26 % 38% 26 % 37 %
Headcount (at end of period) 77 79 3)% 77 79 3 )%

Three Months Ended September 30, 2023 Compared to Three Months Ended September 30, 2022

Sales and marketing expenses decreased $0.8 million, or 10%, primarily driven by a decrease in amortization expenses of $0.8 million. The decrease in amortization expenses was due to the
completion of purchased intangible amortization from the Acquisition, which was completed in the three-month period ended December 31, 2022.

Nine Months Ended September 30, 2023 Compared to Nine Months Ended September 30, 2022
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Sales and marketing expenses decreased $0.9 million, or 4%, primarily driven by a decrease in amortization expenses of $2.4 million and a decrease in other miscellaneous operating expenses
of $0.2 million, partially offset by an increase in bad debt expenses of $0.7 million, an increase in contractor labor and personnel costs of $0.5 million, and an increase in marketing expenses
of $0.5 million. The decrease in amortization expenses was due to the completion of purchased intangible amortization from the Acquisition, which was completed in the three-month period
ended December 31, 2022. The increase in bad debt expenses was primarily driven by a charge taken for a specific customer reserve. The increase in contractor labor and personnel costs was
due to an increase in salary and commission expenses. The increase in marketing expenses was driven by growth in our expenditures for demand generation, brand awareness and public
relations.

We expect sales and marketing expenses to generally grow in absolute dollars in the future, primarily due to increased employee-related expenses as we grow our headcount, to support our
sales and marketing efforts and our continued expansion of our sales capacity across our solutions; however, we expect sales and marketing expenses as a percentage of revenue to decrease in
future periods as our revenue growth exceeds our increases in sales and marketing spend.

General and Administrative

Three Months Ended September 30, Nine Months Ended September 30,
0 %
(dollars in thousands) 2023 2022 Change 2023 2022 Change
General and administrative $ 11,049 $ 9,903 12% $ 33,718 $ 33,861 0)%
Percentage of total revenues 40 % 49 % 43 % 58 %
Headcount (at end of period) 89 80 11% 89 80 11%

Three Months Ended September 30, 2023 Compared to Three Months Ended September 30, 2022

General and administrative expenses increased $1.1 million, or 12%, primarily driven by an increase in professional services fees of $0.7 million, an increase in personnel costs of $0.6
million, an increase in facilities expenses of $0.2 million, an increase in software expenses of $0.2 million, and an increase in other miscellaneous operating expenses of $0.1 million, partially
offset by a decrease in business insurance costs of $0.7 million. The increase in professional services fees was driven by higher third-party accounting, legal and other consulting services. The
increases in personnel costs and facilities expenses were driven by overall headcount growth. The increase in software expenses was driven by headcount growth and scaling of operations.
The decrease in business insurance costs was driven by an improvement in annual rates.

Nine Months Ended September 30, 2023 Compared to Nine Months Ended September 30, 2022

General and administrative expenses decreased $0.1 million, or 0%, primarily driven by a decrease in business insurance costs of $2.4 million and a decrease in professional services fees of
$1.4 million, partially offset by an increase in personnel costs of $2.2 million, an increase in software expenses of $0.8 million, and an increase in facilities expenses of $0.7 million. The
decrease in business insurance costs was driven by an improvement in annual rates. The decrease in professional services fees was driven by lower third-party accounting, legal and other
consulting services as compared to the prior year period when there were increased costs related to the Acquisition and the Merger. The increases in personnel costs and facilities expenses
were driven by overall headcount growth. The increase in software expenses was driven by headcount growth and scaling of operations.

We expect our general and administrative expenses to generally grow in absolute dollars in future periods as our employee-related expenses increase to support our revenue growth; however,
we expect our general and administrative expenses as a percentage of revenue to decrease as revenue growth exceeds our increases in general and administrative spend.
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Loss on Decommissioned Satellites

Three Months Ended September 30, Nine Months Ended September 30,
% %
(dollars in thousands) 2023 2022 Change 2023 2022 Change
Loss on decommissioned satellites $ 156 $ — * $ 628 $ — *
Percentage of total revenues 1% — % * 1% —% *

*Not Meaningful

In the three and nine months ended September 30, 2023, we recognized a non-cash expense of $0.2 million and $0.6 million, respectively, on one and three, respectively, decommissioned
satellites prior to the ends of their useful lives. There were no satellites decommissioned or impaired in the three and nine months ended September 30, 2022.

Due to the nature of these events, we cannot predict the magnitude or frequency of future decommissioning losses. While we sometimes purchase launch insurance when financially practical,
the proceeds from these policies will typically only cover a portion of our loss in the event of an unplanned satellite deorbit or launch failure.

Other Income (Expense)

Three Months Ended September 30, Nine Months Ended September 30,

(dollars in thousands) 2023 2022 Ch:;ge 2023 2022 Ch:;ge
Interest income $ 540 $ 336 61% $ 1,741 $ 456 282 %
Interest expense $ 4,728) $ (3,897) 21% $ (14,015)  $ (9,725) 44 %
Change in fair value of contingent earnout liability $ 13 $ 344 96)% $ 217 $ 9,597 (98 )%
Change in fair value of warrant liabilities $ (119) $ 1,282 (109)% $ 984 $ 11,014 91)%
Foreign exchange 35 (80

$ (1,829) $ (2,806) o $ (1,240) $ (6,346) %o
Loss on extinguishment of debt $ — $ — * $ — $ (22,510) *
Other expense, net $ (620) § (660 ) 6)% $ (2,420) $ (1,165) 108 %

*Not Meaningful
Three Months Ended September 30, 2023 Compared to Three Months Ended September 30, 2022

Interest income increased by $0.2 million driven by higher interest rates on our short-term marketable securities.
Interest expense increased $0.8 million, or 21%, primarily as a result of incurring higher interest and amortized debt issuance costs associated with our Blue Torch term loan.

Change in fair value of contingent earnout liability was an immaterial gain in the three months ended September 30, 2023 compared to a gain of $0.3 million in the three months ended
September 30, 2022, a reduction of 96%. The gain in each period was primarily driven by the decrease in the fair value of the liability due to the decline in the underlying stock price during
the period. For additional information, see Notes 2 and 8 to our unaudited condensed consolidated financial statements included in this Quarterly Report on Form 10-Q and Notes 2, 3 and 10
to our consolidated financial statements included in our 2022 Form 10-K.

Change in fair value of warrant liabilities was a loss of $0.1 million in the three months ended September 30, 2023 compared to a gain of $1.3 million in the three months ended September
30, 2022, a reduction of 109%. The $0.1 million loss in the three months ended September 30, 2023 was primarily driven by a reduction in the per share exercise price of the 2022 Blue Torch
Warrants (as defined below under “—Liquidity and Capital Resources”) in connection with an amendment executed on September 27, 2023. The gain of $1.3 million in the three months
ended September 30, 2022 was driven by the mark-to-market adjustment to reflect the fair market valuation of our public and private warrants in existence at that time, which were
subsequently exchanged for our Class A common stock on December 19, 2022 and January 4, 2023. For additional information, see Notes 2, 6 and 8 to our unaudited condensed consolidated
financial statements included in this Quarterly Report on Form 10-Q and Notes 2, 10 and 13 to our consolidated financial statements included in our 2022 Form 10-K.

We recognized a foreign exchange loss of $1.8 million in the three months ended September 30, 2023 compared to a foreign exchange loss of $2.8 million in the three months ended
September 30, 2022. The loss in each period was driven by the strengthening of the U.S. dollar during the period relative to the local currencies of our subsidiaries, namely the Euro, British
Pound Sterling, Singapore Dollar, and Canadian Dollar and the impact on the customer receivables recorded upon initial sale.

We had no loss on extinguishment of debt in either of the three months ended September 30, 2023 or the three months ended September 30, 2022.

Other expense, net was relatively flat at $0.6 million for the three months ended September 30, 2023, an increase of 6% relative to the three months ended September 30, 2022.
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Nine Months Ended September 30, 2023 Compared to Nine Months Ended September 30, 2022

Interest income increased by $1.2 million as we shifted more liquid assets into short-term marketable securities that carried higher overall interest rates.
Interest expense increased $4.3 million, or 44%, primarily as a result of incurring higher interest and amortized debt issuance costs associated with our Blue Torch term loan.

Change in fair value of contingent earnout liability was a gain of $0.2 million in the nine months ended September 30, 2023 compared to a gain of $9.6 million in the nine months ended
September 30, 2022, a reduction of 98%. The gain in each period was primarily driven by the decrease in the fair value of the liability due to the decline in the underlying stock price during
the period. For additional information, see Notes 2 and 8 to our unaudited condensed consolidated financial statements included in this Quarterly Report on Form 10-Q and Notes 2, 3 and 10
to our consolidated financial statements included in our 2022 Form 10-K.

Change in fair value of warrant liabilities was a gain of $1.0 million in the nine months ended September 30, 2023 compared to a gain of $11.0 million in the nine months ended September
30, 2022, a reduction of 91%. The $1.0 million gain in the nine months ended September 30, 2023 was primarily driven by changes in the fair market value assessment of our Credit
Agreement Warrants (as defined below under “—Liquidity and Capital Resources”). The gain of $11.0 million in the nine months ended September 30, 2022 was larger due to the existence
of our public and private warrants in the prior year period, which were subsequently exchanged for our Class A common stock on December 19, 2022 and January 4, 2023. For additional
information, see Notes 2, 6 and 8 to our unaudited condensed consolidated financial statements included in this Quarterly Report on Form 10-Q and Notes 2, 10 and 13 to our consolidated
financial statements included in our 2022 Form 10-K.

We recognized a foreign exchange loss of $1.2 million in the nine months ended September 30, 2023 compared to a foreign exchange loss of $6.3 million in the nine months ended September
30, 2022. The loss in each period was driven by the strengthening of the U.S. dollar during the period relative to the local currencies of our subsidiaries, namely the Euro, British Pound
Sterling, Singapore Dollar, and Canadian Dollar and the impact on the customer receivables recorded upon initial sale.

We had no loss on extinguishment of debt in the nine months ended September 30, 2023 compared to a $22.5 million loss in the nine months ended September 30, 2022. The loss in the
previous year period was driven by the acceleration of unamortized debt issuance costs and other administrative expenses associated with the extinguishment of the FP Credit Agreement.

Other expense, net increased by $1.3 million, or 108%, primarily driven by a $1.1 million expense taken for write-down of a Virgin Orbit launch prepayment and $0.2 million of increased
loss on our Myriota equity investment.

We continue to experience foreign currency fluctuations as we re-measure foreign currency denominated transactions and balances into the functional currency of the entities in which they
are recorded. Our results of operations are subject to fluctuations due to changes in the Euro, British Pound Sterling, Singapore Dollar, and Canadian Dollar. We may continue to experience
favorable or adverse foreign currency exchange impacts due to volatility in these currencies relative to their respective functional currencies.

Income Tax Provision

Three Months Ended September 30, Nine Months Ended September 30,

(dollars in thousands) 2023 2022 Change 2023 2022 Change
Income tax provision $ 78 $ 54 44% $ 560 $ 406 38%

Three Months Ended September 30, 2023 Compared to Three Months Ended September 30, 2022

Income taxes were generally flat, with the provision primarily driven by taxes in our U.K. subsidiary.

Nine Months Ended September 30, 2023 Compared to Nine Months Ended September 30, 2022

Income taxes increased by $0.2 million, or 38%, primarily driven by a higher tax provision for our U.K. subsidiary.

Non-GAAP Financial Measures

We believe that in addition to our results determined in accordance with GAAP, non-GAAP Adjusted EBITDA is useful in evaluating our business, results of operations and financial
condition. We believe that this non-GAAP financial measure may be helpful to investors because it provides consistency and comparability with past financial performance and facilitates
period to period comparisons of operations, as this eliminates the effects of certain variables from period to period for reasons that we do not believe reflect our underlying business
performance. In addition to our GAAP measures, we use this non-GAAP financial measure internally for budgeting and resource allocation purposes and in analyzing our financial results.

For the reasons set forth below, we believe that excluding the following items provides information that is helpful in understanding our results of operations, evaluating our future prospects,
comparing our financial results across accounting periods, and comparing our financial results to our peers, many of which provide similar non-GAAP financial measures.
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*Loss on satellite deorbit, launch failure and decommissioning. We exclude loss on satellite deorbit, launch failure and decommissioning because if there was no loss, the expense
would be accounted for as depreciation and would also be excluded as part of our EBITDA calculation.

*Other (expense) income, net. We exclude other (expense) income, net because it includes unusual items that do not reflect the underlying operational results of our business. Examples
of such expenses include prepayment penalties on outstanding debt and vendor dispute legal settlements.

Stock-based compensation. We exclude stock-based compensation expenses primarily because they are non-cash expenses that we exclude from our internal management reporting
processes. We also find it useful to exclude these expenses when we assess the appropriate level of various operating expenses and resource allocations when budgeting, planning, and
forecasting future periods. Moreover, because of varying available valuation methodologies, subjective assumptions and the variety of award types that companies can use under FASB
ASC Topic 718, Stock Compensation, we believe excluding stock-based compensation expenses allows investors to make meaningful comparisons between our recurring core business
results of operations and those of other companies.

*Change in fair value of warrant liabilities and contingent earnout liabilities. Spire excludes this as it does not reflect the underlying cash flows or operational results of the business.
*Loss on extinguishment of debt. We exclude this as it does not reflect the underlying cash flows or operational results of the business.

*Foreign exchange gain/loss. We are exposed to foreign currency gains or losses on outstanding foreign currency denominated receivables and payables related to certain customer sales
agreements, product costs and other operating expenses. As we do not actively hedge these currency exposures, changes in the underlying currency rates relative to the U.S. dollar may
result in realized and unrealized foreign currency gains and losses between the time these receivables and payables arise and the time that they are settled in cash. Since such realized
and unrealized foreign currency gains and losses are the result of macro-economic factors and can vary significantly from one period to the next, we believe that exclusion of such
realized and unrealized gains and losses is useful to management and investors in evaluating the performance of our ongoing operations on a period-to-period basis.

*Amortization of purchased intangibles. We incur amortization expense for purchased intangible assets in connection with acquisitions of certain businesses and technologies.
Amortization of intangible assets is a non-cash expense and is inconsistent in amount and frequency because it is significantly affected by the timing, size of acquisitions and the
inherent subjective nature of purchase price allocations. Because these costs have already been incurred and cannot be recovered, and are non-cash expenses, we exclude these expenses
for our internal management reporting processes. Our management also finds it useful to exclude these charges when assessing the appropriate level of various operating expenses and
resource allocations when budgeting, planning and forecasting future periods. It is important to note that while this amortization expense is excluded for purposes of non-GAAP
presentation, the revenue of the acquired businesses is reflected in the non-GAAP measures and that the assets contribute to revenue generation.

*Other acquisition accounting amortization. We incur amortization expense for purchased data rights in connection with the acquisition of exactEarth and certain technologies.
Amortization of this asset is a non-cash expense that can be significantly affected by the inherent subjective nature of the assigned value and useful life. Because this cost has already
been incurred and cannot be recovered, and is a non-cash expense, we exclude this expense for its internal management reporting processes. Our management also finds it useful to
exclude this charge when assessing the appropriate level of various operating expenses and resource allocations when budgeting, planning and forecasting future periods. It is important
to note that while this expense is excluded for purposes of non-GAAP presentation, the revenue of the acquired companies is reflected in the non-GAAP measures and that the assets
contribute to revenue generation.

*Mergers and acquisition related expenses. We exclude these expenses as they are transaction costs and expenses associated with the transaction that are generally infrequent in nature
and not reflective of the underlying operational results of our business. Examples of these types of expenses include legal, accounting, regulatory, other consulting services, severance,
and other employee costs.

*Other unusual and infrequent costs. We exclude these as they are unusual items that do not reflect the ongoing operational results of our business. Examples of these types of expenses
include accounting, legal and other professional fees associated with the preparation and filing of our September 2022 Form S-3 shelf registration statement and “at-the-market”
offering prospectus supplement, and the December 2022 warrant exchange.

*EBITDA. We define EBITDA as net income (loss), plus depreciation and amortization expense, plus interest expense, and plus the provision for (or minus benefit from) income taxes.

*Adjusted EBITDA. We define Adjusted EBITDA as earnings before interest, taxes, depreciation and amortization, further adjusted for any loss on satellite deorbit, launch failure and
decommissioning, change in fair value of warrant liabilities, change in fair value of contingent earnout liability, other (expense) income, net, stock-based compensation, loss on
extinguishment of debt, foreign exchange gain/loss, other acquisition accounting amortization, mergers and acquisition related expenses, and other unusual costs. We believe Adjusted
EBITDA can be useful in providing an understanding of the underlying results of operations and trends, an enhanced overall understanding of our financial performance and prospects
for the future. While Adjusted EBITDA is not a recognized measure under GAAP, management uses this financial measure to evaluate and forecast business performance. Adjusted
EBITDA is not intended to be a measure of liquidity or cash flows from operations or a measure comparable to net income as it does not take into account certain requirements, such as
capital expenditures and related depreciation, principal and interest payments, and tax payments. Adjusted EBITDA is not a presentation made in accordance with GAAP, and our use of
the term Adjusted EBITDA may vary from the use of similarly titled measures by others in our industry due to the potential inconsistencies in the method of calculation and differences
due to items subject to interpretation.
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*The presentation of non-GAAP financial information should not be considered in isolation or as a substitute for, or superior to, the financial information prepared and presented in
accordance with GAAP. Investors should note that the excluded items may have had, and may in the future have, a material impact on our reported financial results. Investors should
read this discussion and analysis of our financial condition and results of operations together with the condensed consolidated financial statements and the related notes thereto also
included within.

The following table outlines the reconciliation from net loss to Adjusted EBITDA for the periods indicated:

Three Months Ended September 30, Nine Months Ended September 30,
(in thousands) 2023 2022 2023 2022
Net loss $ 17,795) % 21811) $ (51,734) $ (71,868 )
Depreciation & amortization 3,759 4,715 11,642 14,056
Interest, net 4,188 3,561 12,274 9,269
Taxes 78 54 560 406
EBITDA (13,481 (27,258 (48,137
9.770) ) ) )
Change in fair value of contingent earnout liability 13) (344) (217) (9,597)
Change in fair value of warrant liabilities 119 (1,282) (984 ) (11,014)
Foreign exchange loss 1,829 2,806 1,240 6,346
Loss on extinguishment of debt — — — 22,510
Other expense, net 620 660 2,420 1,165
Stock-based compensation 3,530 3,125 9,516 8,323
Mergers and acquisition related expenses — — 1,015 4,527
Loss on decommissioned satellites 156 — 628 —
Other acquisition accounting amortization 172 173 508 530
Adjusted EBITDA $ (3,357) 8 8343y 8 (13,132  § (25,347

Limitations on the Use of Non-GAAP Financial Measures

There are limitations to using non-GAAP financial measures because non-GAAP financial measures are not prepared in accordance with GAAP and may be different from non-GAAP
financial measures provided by other companies.

The non-GAAP financial measures are limited in value because they exclude certain items that may have a material impact upon our reported financial results. In addition, they are subject to
inherent limitations as they reflect the exercise of judgments by management about which items are adjusted to calculate our non-GAAP financial measures. We compensate for these
limitations by analyzing current and future results on a GAAP basis as well as a non-GAAP basis and also by providing GAAP measures in our public disclosures. Some of these limitations
are:

*Although depreciation and amortization are non-cash charges, the assets being depreciated and amortized may have to be replaced in the future and Adjusted EBITDA does not
reflect cash capital expenditure requirements for such replacements or for new capital expenditure requirements.

*Adjusted EBITDA does not reflect the significant interest expense, or the cash requirements necessary to service interest or principal payments, on our debt.
*Adjusted EBITDA does not reflect income tax payments that may represent a reduction in cash available to us.

*Adjusted EBITDA does not reflect the loss on satellite deorbit, launch failure and decommissioning and does not reflect the cash capital expenditure requirements for the
replacements of lost satellites. While these expenses could occur in a given year, the existence and magnitude of these costs could vary greatly and are unpredictable.

Non-GAAP financial measures should not be considered in isolation from, or as a substitute for, financial information prepared in accordance with GAAP. We encourage investors and others
to review our financial information in its entirety, not to rely on any single financial measure to evaluate our business, and to view our non-GAAP financial measures in conjunction with the
most directly comparable GAAP financial measures.

Liquidity and Capital Resources

Our principal sources of liquidity to fund our operations are from cash and cash equivalents, and marketable securities which totaled $50.1 million as of September 30, 2023, mainly from
borrowings under the Blue Torch Credit Facility (as defined below), and the sale of common stock under the Equity Distribution Agreement with Canaccord Genuity LLC, as sales agent (the
"Equity Distribution Agreement"). Of the $50.1 million total, $29.9 million was in cash and cash equivalents of which approximately $18.9 million was held outside of the United States. The
remaining $20.2 million was held in short-term marketable securities, all of which was held in the United States and which can be converted to cash with minimal transaction costs. These
amounts compare to cash and cash equivalents, and marketable securities of $64.2 million as of June 30, 2023, of which $43.1 million was in cash and cash equivalents with $17.0 million held
outside of the United States. The remaining $21.1 million was held in short-term marketable securities. The cash and cash equivalent amounts are exclusive of restricted cash which totaled
$0.5 million as of September 30, 2023 and $0.5 as of June 30, 2023.

Since our inception, we have been in an operating cash flow deficit as we have made significant investments in our technology infrastructure, built out our research and development
foundation, grown sales and marketing resources to drive revenue, and scaled general and administrative functions to enable operating effectiveness.
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We expect that our principal source of liquidity will be our cash and cash equivalents balance. We currently believe that we will meet our minimum liquidity covenant, as well as all other
financial covenants under the Blue Torch Financing Agreement (as defined below), at each applicable measurement point over the period of at least one year from the issuance of the
September 30, 2023 condensed consolidated financial statements, and that we will have sufficient working capital to operate for a period of at least one year from the issuance of the
September 30, 2023 condensed consolidated financial statements, in each case based on our current cash and cash equivalent balance and expected future financial results. The sufficiency of
our working capital and our ability to meet our financial covenants will depend on many factors, including our growth rate, the timing and extent of spending to support solution development
efforts, the expansion of sales and marketing activities, the ongoing investments in technology infrastructure, the introduction of new and enhanced solutions, and the continuing market
acceptance of our solutions, all of which are subject to risks, uncertainties, and other factors that may cause actual results to differ materially. From time to time, we may seek additional
equity or debt financing to fund capital expenditures, strategic initiatives or investments and our ongoing operations. In the event that we decide, or are required, to seek additional financing
from outside sources, we may not be able to raise it on terms acceptable to us or at all. If we are unable to raise additional capital when desired or unable to meet the minimum liquidity
covenant or other financial covenants under the Blue Torch Financing Agreement, our business, financial condition, and results of operations could be adversely affected.

Blue Torch Credit Agreement

On June 13, 2022, we, as borrower, and certain of our subsidiaries, as guarantors, entered into a financing agreement (the “Blue Torch Financing Agreement”) with Blue Torch Finance LLC,
a Delaware limited liability company (“Blue Torch”), as administrative agent and collateral agent, and certain lenders (the “Lenders”). The Blue Torch Financing Agreement provides for,
among other things, a term loan facility in an aggregate principal amount of up to $120.0 million (the “Blue Torch Credit Facility”). A portion of the proceeds of the term loan was used to
repay our then-existing $70.0 million credit facility with FP Credit Partners, L.P., and the remainder of the proceeds of the term loan may be used for general corporate purposes.

The Blue Torch Credit Facility is scheduled to mature on June 13, 2026, upon which we must repay the outstanding principal amount of any outstanding loans thereunder, together with all
accrued but unpaid interest, fees and other obligations owing under the Blue Torch Credit Facility. Subject to certain exceptions, prepayments of the Blue Torch Credit Facility will be subject
to early termination fees in an amount equal to 3.0% of the principal prepaid if prepayment occurs on or prior to the first anniversary of the closing date, 2.0% of principal prepaid if
prepayment occurs after the first anniversary of the closing date but on or prior to the second anniversary of the closing date and 1.0% of principal prepaid if prepayment occurs after the
second anniversary of the closing date but on or prior to the third anniversary of the closing date, plus if prepayment occurs on or prior to the first anniversary of the closing date, a make-
whole amount equal to the amount of interest that would have otherwise been payable through the maturity date of the Blue Torch Credit Facility.

The $120.0 million term loan was available and drawn at closing, of which $19.7 million was placed in an escrow account by Blue Torch with such amount to be released upon our achieving
certain metrics related to annualized recurring revenue and a total annualized recurring revenue leverage ratio. These metrics were achieved and the $19.7 million was released from the
escrow account and delivered to us in February 2023. The term loan accrues interest at a floating rate, to be based, at our election, on either a reference rate or a 3-month Term Secured
Overnight Financing Rate ("SOFR") rate (subject to a 1.0% floor), plus an interest rate margin of 7.0% for reference rate borrowings and 8.0% for 3-month Term SOFR borrowings, plus an
incremental Term SOFR margin of 0.26161%. We elected the Term SOFR rate which was 13.6669% as of September 30, 2023. Principal on the term loan is only payable at maturity and
interest on the term loan is due and payable monthly for reference rate borrowings and quarterly for Term SOFR borrowings. We are also required to pay other customary fees and costs in
connection with the Blue Torch Credit Facility, including a commitment fee in an amount equal to $2.4 million on the closing date, a $0.3 million agency fee annually and an exit fee in an
amount equal to $1.8 million upon termination of the Blue Torch Financing Agreement.

Our obligations under the Blue Torch Financing Agreement are or will be guaranteed by certain of our domestic and foreign subsidiaries meeting materiality thresholds set forth in the Blue
Torch Financing Agreement. Such obligations, including the guarantees, are secured by substantially all of our personal property and that of our subsidiary guarantors, including pursuant to a
Security Agreement entered into on June 13, 2022 among us, Spire Global Subsidiary, Inc., Austin Satellite Design, LLC and Blue Torch. As of the closing date, such subsidiary guarantors
were Spire Global Subsidiary, Inc., Austin Satellite Design, LLC, Spire Global Canada Subsidiary Corp. and exactEarth Ltd.

The Blue Torch Financing Agreement contains customary affirmative and negative covenants limiting our ability and the ability of our subsidiaries to, among other things, dispose of assets,
undergo a change in control, merge or consolidate, make acquisitions, incur debt, incur liens, pay dividends, repurchase stock and make investments, in each case subject to certain exceptions.
We must also comply with a maximum debt to annualized recurring revenue leverage ratio financial covenant tested monthly during the first two years of the Blue Torch Financing
Agreement, a maximum debt to EBITDA leverage ratio financial covenant tested monthly during the third and fourth years of the Blue Torch Financing Agreement and a minimum liquidity
financial covenant tested at all times. As of September 30, 2023, we were in compliance with all applicable financial covenants under the Blue Torch Financing Agreement.

The Blue Torch Financing Agreement also contains customary events of default that include, among other things, certain payment defaults, cross defaults to other indebtedness, inaccuracy of
representations and warranties, covenant defaults, change of control defaults, judgment defaults, and bankruptcy and insolvency defaults. If an event of default exists, Blue Torch as agent on
behalf of the Lenders may require immediate payment of all obligations under the Blue Torch Financing Agreement and may exercise certain other rights and remedies provided for under the
Blue Torch Financing Agreement, the other loan documents and applicable law. Under certain circumstances, a default interest rate will apply on all obligations during the existence of an
event of default under the Blue Torch Financing Agreement at a per annum rate equal to 2.00% above the applicable interest rate.

On September 27, 2023, we entered into the Waiver and Amendment No. 2 to Financing Agreement (the “Waiver and Amendment”) with Blue Torch and the Lenders, which amends the
Blue Torch Financing Agreement to (a) waive an event of default under the Blue Torch Financing Agreement arising out of the total annualized recurring revenue leverage ratio being greater
than the permitted ratio, (b) amend the financial
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covenants to provide covenant relief from the maximum debt to annualized recurring revenue leverage ratio and the maximum debt to EBITDA leverage ratio set forth in the Blue Torch
Financing Agreement for future periods, and (c) provide for a second amendment exit fee. The second amendment exit fee is $1.8 million (which is an amount equal to one and a half percent
(1.50%) of the aggregate outstanding principal balance of the term loans on the effective date of the Waiver and Amendment), bears interest from the date of the Waiver and Amendment at
the Adjusted Term SOFR for a 3-month interest period plus the applicable margin under the Financing Agreement, and is payable to Blue Torch by us in cash upon the termination of the Blue
Torch Financing Agreement, either as a result of acceleration of the loans or at the final maturity date. The Waiver and Amendment required a repayment by the Company of $2.5 million of
the outstanding principal balance of the term loans on October 2, 2023, with a prepayment premium of $0.05 million. The Waiver and Amendment also requires additional reporting if our
liquidity level is less than $35.0 million at any time during a month and revises the minimum liquidity covenant to require liquidity of at least $30.0 million at all times, commencing on
September 30, 2023, which in both cases represent a $5.0 million incremental change from the original requirements. We were in compliance with all applicable financial covenants as of
September 30, 2023.

On June 13, 2022, in connection with the Blue Torch Financing Agreement, we issued warrants to affiliates of the Lenders to purchase shares of Class A common stock (the “2022 Blue
Torch Warrants”), which were exercisable for an aggregate of 437,025 shares of our Class A common stock with a per share exercise price of $16.08.

In addition, on June 13, 2022, in connection with the closing of the financing, we paid Urgent Capital LLC, a Delaware limited liability company, a fee for introducing us to the Lenders, for
the purpose of loan financing, in the amount equal to $0.6 million in cash and a warrant to purchase shares of Class A common stock (the “GPO Warrant” and, collectively with the 2022 Blue
Torch Warrants and the 2023 Blue Torch Warrants (as defined below), the “Credit Agreement Warrants”), which is exercisable for an aggregate of 24,834 shares of our Class A common
stock with a per share exercise price of $16.08.

On September 27, 2023, in connection with the Waiver and Amendment, we and certain affiliates of Blue Torch amended and restated the 2022 Blue Torch Warrants to reduce the per share
exercise price from $16.08 to $5.44. We also concurrently issued new warrants to those affiliates that are exercisable for an additional 597,082 shares of the Company’s Class A common
stock at a per share exercise price of $5.44 (the “2023 Blue Torch Warrants").

The Credit Agreement Warrants may be exercised on a cashless basis. The Credit Agreement Warrants are exercisable for a term beginning on the date of issuance and ending on the earlier to
occur of ten years from the date of issuance or the consummation of certain of our acquisitions as set forth in the Credit Agreement Warrants. The number of shares for which the Credit
Agreement Warrants are exercisable and the associated exercise price are subject to certain proportional adjustments as set forth in the Credit Agreement Warrants.

FP Credit Agreement

On April 15,2021, we entered into a credit agreement with FP Credit Partners, L.P., as agent for several lenders (the “FP Lenders”) (as amended on May 17, 2021, the “FP Credit
Agreement”), for a $70.0 million term loan facility. Upon funding in May 2021, the FP Term Loan was used (i) to pay off our existing credit facilities with Eastward Fund Management, LLC
and European Investment Bank and (ii) to fund working capital and for general corporate purposes. We incurred $12.3 million of debt issuance costs relating to the FP Term Loan. The FP
Lenders were also entitled to a commitment fee of $1.75 million that was fully earned and paid upon signing the FP Credit Agreement. At the time of repayment, the FP Term Loan bore
interest at a rate of 9.00% per annum. Prior to the Merger, the FP Term Loan bore interest at a rate of 8.50% per annum. Since the FP Lenders elected to exercise their conversion right in
connection with the Merger, and we chose not to prepay the remaining, non-converted outstanding principal amount of the FP Term Loan at the closing of such transaction, our interest rate
under the FP Term Loan increased to 9.0% per annum.

Interest on the FP Term Loan was payable quarterly in arrears. The total outstanding principal amount of the FP Term Loan was due and payable at maturity on April 15, 2026. We had the
right to prepay the outstanding principal amount of the FP Term Loan at any time, in full but not in part. In addition, since the FP Lenders elected to exercise their conversion right in
connection with the Merger, there was no premium or other contractual return in a prepayment. The aggregate amount required to be repaid in a prepayment to the FP Lenders would only
have been the outstanding principal amount of the FP Term Loan and any accrued and unpaid interest thereon. Our obligations under the FP Credit Agreement were guaranteed by our
material subsidiaries, as determined in accordance with the FP Credit Agreement, and secured by substantially all of our assets and the assets of the subsidiary guarantors.

The FP Credit Agreement contained customary affirmative and negative covenants, including covenants that limited our ability and our subsidiaries’ ability to, among other things, incur
additional indebtedness, grant liens, make investments, pay dividends or other distributions on our capital stock, dispose of assets, consummate mergers or acquisitions and enter into
transactions with affiliates, subject in each case to customary exceptions and qualifications. Prior to the consummation of a Qualifying IPO (as defined in the FP Credit Agreement), which
included the Merger, we were required to maintain, as of the last day of each fiscal quarter, minimum unrestricted cash of at least $15.0 million, as determined in accordance with the FP
Credit Agreement, provided that this covenant did not apply following any fiscal quarter in which we achieved positive EBITDA so long as we continued to maintain positive EBITDA in
subsequent fiscal quarters. After the Merger, we were no longer required to maintain this financial covenant per the terms of the FP Credit Agreement.

The FP Credit Agreement included customary events of default, including, among other things, payment defaults, breaches of covenants or representations and warranties, cross-defaults with
certain other indebtedness, bankruptcy and insolvency events and judgment defaults, subject to grace periods in certain instances. Upon the occurrence and during the continuance of an event
of default, the FP Lenders could declare all or a portion of the outstanding obligations payable by us to be immediately due and payable, and exercise other rights and remedies provided for
under the FP Credit Agreement. Under certain circumstances, a default interest rate would apply on all obligations during the existence of an event of default under the FP Credit Agreement at
a per annum rate equal to 2% above the otherwise applicable interest rate.

On June 13, 2022, we repaid in full all obligations and all amounts borrowed, and all obligations have terminated, under the FP Credit Agreement, which was replaced by the Blue Torch
Financing Agreement. The outstanding principal and interest under the FP Credit Agreement in an aggregate
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amount equal to approximately $72.8 million was repaid with proceeds of the term loan under the Blue Torch Credit Facility. We incurred no early termination penalties in connection with
the termination of the FP Credit Agreement.

Government Loan

As part of the Acquisition in November 2021, we assumed a loan agreement with the Strategic Innovation Fund ("SIF") which was recorded at fair value of the debt. As of September 30,
2023, $5.0 million was included in long-term debt, non-current on our unaudited condensed consolidated balance sheets related to the SIF loan agreement. Under this agreement and
subsequent amendment, we are eligible to receive funding for certain expenditures incurred from February 13, 2018 to May 12, 2023, up to a maximum of $5.7 million. The loan is repayable
in 15 annual payments beginning February 28, 2026 and has a stated interest rate of zero.

For additional information, see Note 6 to our unaudited condensed consolidated financial statements included in this Quarterly Report on Form 10-Q.

Equity Distribution Agreement

On September 14, 2022, we entered into the Equity Distribution Agreement with Canaccord Genuity LLC, as sales agent. In accordance with the terms of the Equity Distribution Agreement,
we may offer and sell shares of our Class A common stock having an aggregate offering price of up to $85.0 million from time to time through the agent pursuant to a registration statement on
Form S-3, which became effective on September 26, 2022. In June 2023, we sold approximately 2.2 million shares of our Class A common stock through this arrangement, resulting in net
proceeds of $7.9 million. As of September 30, 2023, approximately $76.8 million of shares were remaining, but had not yet been sold, under the Equity Distribution Agreement.

Cash Flows

The following table summarizes our net cash used in operating activities, net cash used in investing activities, and net cash provided by financing activities for the periods indicated:

Nine Months Ended September 30,

(in thousands) 2023 2022
Net cash used in operating activities $ (27,733) $ (42,708 )
Net cash used in investing activities $ (19,946) $ (38,342)

&>

Net cash provided by financing activities 28,174 $ 25,369

Nine Months Ended September 30, 2023 Compared to Nine Months Ended September 30, 2022
Cash Flows from Operating Activities

Our largest source of operating cash inflows is cash collections from our customers. Our primary uses of cash from operating activities are for employee-related expenditures, expenses related
to our technology infrastructure, expenses related to our computing infrastructure (including computing power, database storage and content delivery costs), building infrastructure costs
(including leases for office space), fees for third-party services, and marketing program costs.

Net cash used in operating activities for the nine months ended September 30, 2023 was $27.7 million. This reflected our net loss of $51.7 million, adjustments for non-cash items of $23.9
million and a net increase in our operating assets and liabilities of $0.1 million. Non-cash items primarily included $11.6 million of depreciation and amortization expense, $9.5 million of
stock-based compensation, $2.2 million of amortization of operating lease right-of-use assets, $1.6 million of debt issuance amortization costs, and $0.6 million of loss on decommissioned
satellites, partially offset by a $1.0 million change in fair value of warrant liability, $0.4 million of other, net, and a $0.2 million change in fair value of contingent earnout liability. Changes in
operating assets and liabilities primarily included a $4.8 million increase in accounts receivable, net, a $1.9 million decrease in operating lease liabilities, a $1.1 million increase in contract
assets, a $0.8 million decrease in accounts payable, a $0.5 million decrease in other accrued expenses, and a $0.2 million increase in other current assets. This was partially offset by a $7.0
million increase in contract liabilities, a $1.3 million decrease in other long-term assets, and a $1.2 million increase in accrued wages and benefits.

Net cash used in operating activities in the nine months ended September 30, 2022 was $42.7 million. This reflected our net loss of $71.9 million, adjustments for non-cash items of $29.0
million and a net increase of $0.2 million in operating assets and liabilities. Non-cash items primarily included a $22.3 million loss on extinguishment of debt, $14.1 million of depreciation
and amortization expense, $8.3 million of stock-based compensation, $3.2 million of debt issuance amortization costs, and $1.7 million of amortization of operating lease assets, partially
offset by an $11.0 million gain on change in fair value of warrant liability and a $9.6 million gain on change in fair value of contingent earnout liability. Changes in operating assets and
liabilities primarily included a $7.1 million increase in accounts receivable, net, a $1.4 million increase in contract assets, a $1.0 million decrease in operating lease liabilities, a $0.8 million
decrease in accounts payable, and a $0.2 million decrease in accrued wages and benefits. This was partially offset by a $6.4 million increase in contract liabilities, a $1.6 million increase in
other accrued expenses, a $1.4 million decrease in other long-term assets, and a $1.3 million decrease in other current assets.
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Cash Flows from Investing Activities

The cash flows from investing activities primarily relate to cash used for business acquisitions, the procurement, development, and deployment of capital assets, including satellites, ground
stations, machinery and equipment, furniture, computer equipment and software, and leasehold improvements.

Net cash used in investing activities for the nine months ended September 30, 2023 was $19.9 million. This was driven by purchases of $37.8 million in short-term investments and $23.7
million of investment in property and equipment, partially offset by $41.5 million in maturities of short-term investments.

Net cash used in investing activities in the nine months ended September 30, 2022 was $38.3 million. This was driven by purchases of $29.8 million in short-term investments and $15.9
million of investment in property and equipment, partially offset by $7.4 million in maturities of short-term investments

Cash Flows from Financing Activities
The cash flows from financing activities relate primarily to net proceeds from the issuance of long term debt, convertible notes and Class A common stock.

Net cash provided by financing activities for the nine months ended September 30, 2023 was $28.2 million. This was driven by $19.9 million of proceeds from long-term debt, $7.9 million of
proceeds from issuance of common stock under the Equity Distribution Agreement, and $0.4 million of proceeds from our employee stock purchase plan. Long term debt proceeds were
driven by the second tranche of the Blue Torch loan transaction.

Net cash provided by financing activities in the nine months ended September 30, 2022 was $25.4 million. This was driven by $100.4 million of proceeds from long-term debt, $0.8 million of
proceeds from exercise of stock options and $0.3 million of proceeds from the employee stock purchase plan, partially offset by $71.5 million of payments on long-term debt, and $4.6 million
of payments of debt issuance costs. The long term debt and debt issuance cost items were driven by the Blue Torch loan transaction.

Critical Accounting Policies and Estimates

Our condensed consolidated financial statements are prepared in accordance with GAAP. In the preparation of these condensed consolidated financial statements, we are required to make
certain estimates and assumptions that affect the reported amounts of assets, liabilities, revenue, costs and expenses and related disclosures. On an ongoing basis, we evaluate our estimates
and assumptions. Our actual results may differ from these estimates under different assumptions or conditions.

There have been no material changes to our critical accounting policies and estimates as compared to those disclosed in Part II, Item 7, "Management's Discussion and Analysis of Financial
Condition and Results of Operations - Critical Accounting Policies and Estimates" in our 2022 Form 10-K.
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Accounting Pronouncements Recently Adopted and Not Yet Adopted

See Note 2 to our unaudited condensed consolidated financial statements included in this Quarterly Report on Form 10-Q.

Emerging Growth Company Status

We are an “emerging growth company,” as defined in Section 2(a)(19) of the Securities Act of 1933, as amended, as modified by the Jumpstart our Business Startups Act (the "JOBS Act").
Under the JOBS Act, emerging growth companies can delay adopting new or revised accounting standards issued subsequent to the enactment of the JOBS Act until such time as those
standards apply to private companies. We have elected to use this extended transition period for complying with new or revised accounting standards that have different effective dates for
public and private companies until the earlier of the date that we are (i) no longer an emerging growth company or (ii) affirmatively and irrevocably opt out of the extended transition period
provided in the JOBS Act. As a result, our consolidated financial statements may not be comparable to companies that comply with the new or revised accounting pronouncements as of
public company effective dates.

Smaller Reporting Company Status

Additionally, we are a “smaller reporting company” as defined in Item 10(f)(1) of Regulation S-K. Smaller reporting companies may take advantage of certain reduced disclosure obligations,
including, among other things, providing only two years of audited financial statements. We will remain a smaller reporting company until the last day of the fiscal year in which (i) the
market value of our common stock held by non-affiliates exceeds $250 million as of the prior June 30, or (ii) our annual revenues exceeded $100 million during such completed fiscal year
and the market value of our common stock held by non-affiliates exceeds $700 million as of the prior June 30.

Item 3. Quantitative and Qualitative Disclosures about Market Risk

Foreign Currency Exchange Risk

Our results of operations and cash flows are subject to fluctuations due to changes in foreign currency exchange rates, particularly changes in the Euro, British Pound Sterling, Singapore
Dollar, and Canadian Dollar and may be adversely affected in the future due to changes in foreign currency exchange rates. We continue to experience foreign currency fluctuations primarily
due to the periodic re-measurement of our foreign currency monetary account balances that are denominated in currencies other than the functional currency of the entities in which they are
recorded. Changes in exchange rates may negatively affect our revenue and other results of operations as expressed in U.S. dollars. We do not currently engage in foreign exchange hedging
contracts. As we continue to expand our international presence, we will assess options for mitigating foreign exchange risk.

We have experienced and will continue to experience fluctuations in our net loss as a result of gains or losses related to revaluing certain asset and current liability balances that are
denominated in currencies other than the functional currency of the entities in which they are recorded. For the three months ended September 30, 2023 and 2022, we had a loss of $1.8
million and a loss of $2.8 million, respectively. For the nine months ended September 30, 2023 and 2022, we had a loss of $1.2 million and $6.3 million, respectively. A hypothetical 10%
strengthening or weakening of the U.S. dollar relative to the currencies in which our revenue and expenses are denominated would have resulted in an increase or decrease, respectively, in our
reported three months ended September 30, 2023, pre-tax loss of approximately $0.7 million, and in our reported nine months ended September 30, 2023, pre-tax loss of approximately $2.1
million.

Interest Rate Sensitivity

As of September 30, 2023, we had cash and cash equivalents totaling $29.9 million, which were held primarily in demand deposit accounts, and investment in short-term marketable securities
of $20.2 million. The cash and cash equivalents are held for working capital purposes or strategic investment purposes.

We are exposed to market risks related to fluctuations in interest rates related to the Blue Torch Credit Facility. The Blue Torch Credit Facility accrues interest at a floating rate, to be based,
at our election, on either a reference rate or a 3-month Term SOFR rate (subject to a 1.0% floor), plus an interest rate margin of 7.0% for reference rate borrowings and 8.0% for 3-month
Term SOFR borrowings, plus an incremental Term SOFR margin of 0.26161%. Accordingly, increases in SOFR could increase our interest payments under the Blue Torch Credit Facility.
For example, a hypothetical increase of 100 basis points in the interest rate of the Blue Torch Credit Facility would have an approximately $1.2 million impact on an annual basis on our
results of operations. The SIF loan is interest free.

Inflation Risk

We are exposed to inflation risk. Inflationary factors, such as increases in component parts, labor and other overhead expenses, could impair our operating results. Although there has been a
significant increase in inflation in recent periods, it has not had a substantial impact on our results of operations for the three months ended September 30, 2023 or 2022. However, a higher
rate of inflation in the future may have a negative impact on our operational and capital expenditures which we may not be able to pass along as cost increases to our customers.
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Item 4. Controls and Procedures

Evaluation of Disclosure Controls and Procedures

Disclosure controls and procedures are controls and other procedures that are designed to ensure that information required to be disclosed in our reports filed or submitted under the Securities
Exchange Act of 1934, as amended ("Exchange Act"), is recorded, processed, summarized, and reported within the time periods specified in the SEC’s rules and forms. Disclosure controls
and procedures include, without limitation, controls and procedures designed to ensure that information required to be disclosed in company reports filed or submitted under the Exchange Act
is accumulated and communicated to management, including our principal executive officer and principal financial officer, to allow timely decisions regarding required disclosure.

We performed an evaluation under the supervision and with the participation of management, including our principal executive officer and principal financial officer, of the effectiveness of
the design and operation of our disclosure controls and procedures (as such term is defined in Rule(s) 13a-15(e) and 15d-15(e) under the Exchange Act) as of September 30, 2023. Based upon
that evaluation, our principal executive officer and principal financial officer concluded that our disclosure controls and procedures were not effective as of September 30, 2023 because of the
material weaknesses in internal control over financial reporting described below.

Notwithstanding the material weaknesses described below, our management has concluded that our condensed consolidated financial statements for the periods covered by and included in this
Quarterly Report are prepared in accordance with GAAP and fairly present, in all material respects, our financial position, results of operations and cash flows for each of the periods
presented herein.

Material Weaknesses in Internal Control over Financial Reporting

We have identified material weaknesses in our internal control over financial reporting. A material weakness is a deficiency, or a combination of deficiencies, in internal control over financial
reporting such that there is a reasonable possibility that a material misstatement of our annual or interim financial statements will not be prevented or detected on a timely basis. The following
material weaknesses were identified:

We did not design and maintain an effective control environment commensurate with the financial reporting requirements of a public company. Specifically, we lacked a sufficient number of
professionals with an appropriate level of internal controls and accounting knowledge, training, and experience to appropriately analyze, record and disclose accounting matters timely and
accurately. Additionally, the lack of a sufficient number of professionals resulted in an inability to consistently establish appropriate authorities and responsibilities in pursuit of our financial
reporting objectives, as demonstrated by, among other things, insufficient segregation of duties in our finance and accounting functions. This material weakness contributed to the following
additional material weaknesses:

(i)We did not design and maintain an effective risk assessment process at a precise enough level to identify new and evolving risks of material misstatement in our financial
statements. Specifically, changes to existing controls or the implementation of new controls have not been sufficient to respond to changes to the risks of material misstatement in
the financial statements.

(ii))We did not design and maintain effective controls over the segregation of duties related to journal entries and account reconciliations. Specifically, certain personnel have the
ability to both (a) create and post journal entries within our general ledger system, and (b) prepare and review account reconciliations.

The material weaknesses above resulted in certain immaterial audit adjustments, which were recorded prior to the issuance of the consolidated financial statements as of
and for the year ended December 31, 2020. Additionally, these material weaknesses could result in a misstatement of substantially all of our accounts or disclosures that
would result in a material misstatement to the annual or interim consolidated financial statements that would not be prevented or detected.

(iii)We did not design and maintain effective controls related to the identification of and accounting for certain non-routine, unusual or complex transactions, including the proper
application of GAAP to such transactions. Specifically, we did not design and maintain:

(a)controls to timely identify and account for warrant instruments, which resulted in the restatement of the previously issued financial statements of NavSight related to
adjustments to warrant liabilities and equity;

(b)controls to account for business combinations, including the associated valuation estimates and the completeness and accuracy of the opening balance sheet, which did
not result in a misstatement to our consolidated financial statements; and

(c)controls to timely identify and account for the fair value of the contingent earnout liability, which resulted in an error in the fair value of the contingent earnout liability
in, and the restatement of, our previously issued unaudited condensed consolidated financial statements as of and for each of the interim periods ended September 30, 2021,
March 31, 2022 and June 30, 2022 and our consolidated financial statements as of and for the year ended December 31, 2021.

Additionally, these material weaknesses could result in a misstatement of substantially all of our accounts or disclosures that would result in a material misstatement to the
annual or interim consolidated financial statements that would not be prevented or detected.

(iv)We did not design and maintain effective controls over certain information technology (“IT”) general controls for information systems that are relevant to the preparation of our
financial statements. Specifically, we did not design and maintain:

(a)user access controls to ensure appropriate segregation of duties and that adequately restrict user and privileged access to financial applications, programs, and data to
appropriate company personnel;
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(b)program change management controls for our financial systems to ensure that IT program and data changes affecting financial IT applications and underlying accounting
records are identified, tested, authorized, and implemented appropriately; and

(c)testing and approval controls for program development to ensure that new software development is aligned with business and IT requirements.

These IT deficiencies did not result in a misstatement to the financial statements; however, the deficiencies, when aggregated, could impact our ability to maintain effective
segregation of duties, as well as the effectiveness of IT-dependent controls (such as automated controls that address the risk of material misstatement to one or more
assertions, along with the IT controls and underlying data that support the effectiveness of system-generated data and reports) that could result in misstatements potentially
impacting all financial statement accounts and disclosures that would result in a material misstatement to the annual or interim financial statements that would not be
prevented or detected. Accordingly, management has determined these deficiencies in the aggregate constitute a material weakness.

Remediation Efforts on Material Weaknesses in Internal Control over Financial Reporting

In response to the material weaknesses identified, we have implemented several changes to our internal control over financial reporting and will continue performing remedial actions, as
described below.

The remediation and ultimate resolution of each of the material weaknesses will be reviewed with the Audit Committee of the Company’s Board of Directors.
We have made progress to address the material weaknesses related to the control environment, as described below:

Key Professionals

In fiscal 2022 and continuing to date, we identified and hired a number of professionals with appropriate levels of internal controls and accounting knowledge to improve the overall domestic
and international financial accounting and reporting departments. The positions hired include chief accounting officer, director of accounting and Americas controller, director of technical
accounting, accounting manager, senior accountant, senior financial systems manager and staff accountant. In addition, we engaged with external consultants to provide technical accounting
and financial systems services. The Company continues to monitor personnel requirements and expertise needed to have an effective control environment, including providing necessary
ongoing training to its finance and accounting personnel.

Risk Assessment

We engaged a third-party consulting firm to assist in designing and implementing a risk assessment process to identify and evaluate changes in the Company’s business and the impact on its
internal controls. We conducted a financial risk assessment to identify key business processes and establish internal materiality thresholds. We performed walkthroughs of all key processes,
identified key controls, and developed narratives describing risk points, processes, and corresponding controls. A Risk and Control Matrix (RCM) has been created that will serve as the basis
for a testing program in progress for 2023.

We engaged a third-party consulting firm to complete an initial Enterprise Risk Assessment. With the assistance of the consulting firm, we identified key risks for technology-based
organizations and interviewed management team members and the Chair of the Audit Committee to discuss key risk areas. We reviewed responses received, compiled a list of identified risks,
and developed heat maps to depict the likelihood, impact, and preparedness of the Company to respond to the identified risks. Action and testing plans are being developed to address the
risks, and results will be reviewed with management.

Segregation of Duties

We designed and implemented controls over the segregation of duties related to journal entries and account reconciliations. During the fourth quarter of 2022, we implemented automated
controls, which replaced previously manual detective controls, designed to prevent the ability for the same person to create and post journal entries in our general ledger system. As a result of
hiring key accounting personnel, we segregated the preparation and review of account reconciliations. During the year ended December 31, 2022, the Company completed its initial
assessment on Segregation of Duties with assistance from a third-party and began its analysis across all processes and locations, including establishing appropriate authorities and
responsibilities. We are in the process of testing the controls designed over segregation of duties.

Non-routine, Unusual or Complex Transactions
Over the course of 2022, we hired key accounting personnel and engaged with third-party technical accounting experts to improve our controls related to the identification of and proper

application of GAAP accounting for non-routine, unusual, or complex transactions. Since the Merger that occurred in August 2021, warrant instruments have been accounted for in
accordance with the Company’s accounting policies based on GAAP. During the fourth quarter of 2022, Management trained the accounting team and designed new controls to timely
identify and account for the fair value of the contingent earnout liability, and hired a third-party technical accounting firm to assist with the proper application of GAAP for non-routine,
unusual, or complex transactions, including any business combinations that may arise in the future. We have tested the controls designed for non-routine, unusual or complex transactions and
are in the process of monitoring the controls for operating effectiveness.

IT General Controls

Management designed and maintained testing and approval controls for program development to ensure that the software is aligned with business and IT requirements. This includes final
approval and testing of the software prior to migration to production. Over the course of 2022, the Company designed and implemented certain IT general controls, including controls over
user access rights and privileges and change management.

While the above actions and planned actions are subject to ongoing management evaluation and will require validation and testing of the design and operating effectiveness of internal controls
over a sustained period, we are committed to continuous improvement and will continue to diligently review our internal control over financial reporting. The material weaknesses will not be
considered remediated until management completes the
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design and implementation of the measures described above, until the controls operate for a sufficient period of time, and until management has concluded, through testing, that the controls
are effective.

Limitations on Effectiveness of Controls and Procedures

Our management, including our principal executive officer and principal financial officer, do not expect that our disclosure controls and procedures or our internal control over financial
reporting will prevent all errors and all fraud. A control system, no matter how well designed and operated, can provide only reasonable, not absolute, assurance that the objectives of the
control system are met. Further, the design of a control system must reflect the fact that there are resource constraints, and the benefits of controls must be considered relative to their costs.
Because of the inherent limitations in all control systems, no evaluation of controls can provide absolute assurance that all control issues and instances of fraud, if any, have been detected.
These inherent limitations include the realities that judgments in decision-making can be faulty, and that breakdowns can occur because of a simple error or mistake. Additionally, controls can
be circumvented by the individual acts of some persons, by collusion of two or more people, or by management override of the controls. The design of any system of controls is also based in
part upon certain assumptions about the likelihood of future events, and there can be no assurance that any design will succeed in achieving its stated goals under all potential future
conditions; over time, controls may become inadequate because of changes in conditions, or the degree of compliance with policies or procedures may deteriorate. Due to inherent limitations
in a cost-effective control system, misstatements due to error or fraud may occur and not be detected.

Changes in Internal Control over Financial Reporting

There were no changes in our internal control over financial reporting during our most recent fiscal quarter that have materially affected, or are reasonably likely to materially affect, our
internal control over financial reporting.
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PART II—OTHER INFORMATION

Item 1. Legal Proceedings.
From time to time, we are involved in various legal proceedings arising from the normal course of business activities.

We are not currently a party to any legal proceedings that, if determined adversely to us, would, in our opinion, have a material adverse effect on our business, results of operations, financial
condition, or cash flows. Future litigation may be necessary to defend ourselves, our partners, and our customers by determining the scope, enforceability, and validity of third-party
proprietary rights, or to establish our proprietary rights. The results of any current or future litigation cannot be predicted with certainty, and regardless of the outcome, litigation can have an
adverse impact on us because of defense and settlement costs, diversion of management resources, and other factors.

Item 1A. Risk Factors.

Our operations and financial results are subject to various risks and uncertainties. You should carefully consider the factors described in Part I, Item 1A, "Risk Factors" in our Annual Report
on Form 10-K for the year ended December 31, 2022 (the “2022 Form 10-K”), and as described below, which could adversely affect our business, financial condition, results of operations,
cash flows, and the trading price of our stock. Except as set forth below, there have been no material changes to our risk factors included in our 2022 Form 10-K. Our business, financial
condition, results of operations, or prospects could also be harmed by risks and uncertainties not currently known to us or that we currently do not believe are material.

The risk factors in our 2022 Form 10-K entitled “We rely on a limited number of government customers to provide a substantial portion of our revenue” and "We are dependent on third
parties to launch our satellites into space, and any launch delay, malfunction, or failure could have a material adverse impact to our business, financial condition, and results of operations"
are replaced in their entirety by the following:

We rely on a limited number of government customers to provide a substantial portion of our revenue.

We have historically derived a significant portion of our revenue from contracts with federal, state, local, and foreign governments, which accounted for approximately 43% of our revenues
for the nine months ended September 30, 2023. We believe that the future success and growth of our business will depend in part on our ability to continue to maintain and expand
government contracts. Within the government channel, approximately 64% of revenue for the nine months ended September 30, 2023, was generated by three government customers.
Contracts with any government entity may be terminated or suspended by the government at any time, with or without cause. There can be no assurance that any contract with the government
of any jurisdiction will not be terminated or suspended in the future. For example, the NOAA did not renew one of its sales orders with us for the time period from mid-July 2023 through
mid-January 2024. We expected this sales order to provide approximately $9.9 million of revenue over that time period, and while we plan to apply for a renewal of this sales order by the end
of 2023, there can be no assurance that we will be successful in regaining this business.

Although we attempt to ensure that government contracts have standard provisions such as termination for convenience language which reimburses us for reasonable costs incurred, the
payments are not assured and would likely not be sufficient to fully compensate us for any early termination of a contract. The loss of one or more of our government customers, any
significant decrease in sales to these customers, a full or partial government shutdown, or delays in government appropriations could reduce our net sales and cash flows and adversely affect
our business, financial condition, and results of operations.

We are dependent on third parties to launch our satellites into space, and any launch delay, malfunction, or failure could have a material adverse impact to our business, financial
condition, and results of operations.

We are dependent on third-party launch service providers. Currently, the number of companies who offer launch services is limited, and if this sector fails to grow or experiences
consolidation among current providers, we may not be able to secure space on a launch vehicle or may incur higher prices for such space. This could cause delays in our ability to meet our
customers' needs or an increase in the price for our offerings, adversely affecting our business, financial condition, and results of operations. The technology related to launch capabilities is
evolving rapidly as existing launch providers iterate on their existing capabilities and new providers enter the market. Our launch partners may encounter launch, deployment, or in-orbit
delays or failures, leading to the damage or complete loss of our satellites, including customer assets. In the event that a launch is delayed, our timing for the recognition of revenue tied to
customer acceptance of project-based deliverables may similarly be delayed. During the quarter ended September 30, 2023, one of our launch partners experienced a launch failure, but we did
not have any satellites on the failed launch. The launch partner has delayed future launches until it completes its investigations and obtains the necessary approvals to resume launches. As a
result, the launch of one of our missions by this launch partner that was anticipated to occur in the fourth quarter of 2023 may be delayed, thereby delaying the timing of the recognition of
revenue related to such launch. Launch delays are common in our industry, and they could negatively impact our financial statements or earnings for a given time period.
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Item 2. Unregistered Sales of Equity Securities, Use of Proceeds, and Issuer Purchases of Equity Securities
None.

Item 3. Defaults Upon Senior Securities

Not applicable.

Item 4. Mine Safety Disclosures

Not applicable.

Item 5. Other Information

During the three months ended September 30, 2023, none of our directors or officers (as defined in Rule 16a-1(f) of the Exchange Act) adopted or terminated any contract, instruction or

written plan for the purchase or sale of our securities that was intended to satisfy the affirmative defense conditions of Rule 10b5-1(c) of the Exchange Act or any non-Rule 10b5-1 trading
arrangement (as defined in the SEC’s rules).
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Item 6. Exhibits

The exhibits listed below are filed as part of this Quarterly Report on Form 10-Q, or are incorporated herein by reference, in each case as indicated below.

Exhibit Incorporated by Reference
Number Description Form File No. Exhibit Filing Date

3.1 Certificate of Incorporation of Spire Global, Inc. S-1 333-259733 3.1 September 23, 2021
32 3?(t):rtziglzcglte of Amendment to Certificate of Incorporation of Spire Global, Inc., dated August 8-K 001-39493 31 August 30, 2023
33 Bylaws of Spire Global, Inc. S-1 333-259733 32 September 23, 2021
4.1 Form of Amended and Restated Blue Torch Warrant to Purchase Common Stock of Spire

Global, Inc., dated as of September 27, 2023 8-K 001-39493 4.1 October 2, 2023
4.2 Form of Blue Torch Warrant to Purchase Common Stock of Spire Global, Inc., dated as of

September 27, 2023 8-K 001-39493 42 October 2, 2023
10.1 Offer Letter between Leonardo Basola and Spire Global Subsidiary, Inc., effective as of

August 10, 2023 8-K 001-39493 10.1 August 16,2023
10.2 Consulting Agreement between Thomas Krywe and Spire Global, Inc., dated as of August 15

2023 8-K 001-39493 10.2 August 16,2023
10.3 Spire Global, Inc. 2021 Equity Incentive Plan, conformed to reflect the First Amendment

effective August 2, 2023 and the reverse stock split effective August 31, 2023 8-K 001-39493 10.1 September 7, 2023
10.4 Spire Global, Inc. 2021 Employee Stock Purchase Plan, conformed to reflect the reverse stock

split effective August 31, 2023 8-K 001-39493 10.2 September 7, 2023
10.5 Waiver and Amendment No. 2 to Financing Agreement, dated as of September 27, 2023,

among Spire Global, Inc., Spire Global Subsidiary, Inc., Austin Satellite Design, LLC, Blue

Torch Finance LLC and the lenders party thereto 8-K 001-39493 10.2 October 2, 2023
10.6 Managing Director Service Agreement, dated as of October 1, 2023, between Spire Global

Germany GmbH and Peter Platzer 8-K 001-39493 10.3 October 2, 2023
10.7 Employment Contract, dated as of October 1, 2023, between Spire Global Germany GmbH

and Theresa Condor 8-K 001-39493 10.4 October 2, 2023
31.1 Certification of the Principal Executive Officer pursuant to Rules 13a-14(a) and 15d-14(a)

under the Securities Exchange Act of 1934, as adopted pursuant to Section 302 of the
Sarbanes-Oxley Act of 2002.

31.2 Certification of the Principal Financial Officer pursuant to Rules 13a-14(a) and 15d-14(a)
under the Securities Exchange Act of 1934, as adopted pursuant to Section 302 of the
Sarbanes-Oxley Act of 2002.

32.1% Certifications of the Principal Executive Officer and Principal Financial Officer pursuant to 18
U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002.
101.INS Inline XBRL Instance Document (the instance document does not appear in the Interactive

Data File because iXBRL tags
are embedded within the Inline XBRL document).

101.CAL Inline XBRL Taxonomy Extension Calculation Linkbase Document.

101.SCH Inline XBRL Taxonomy Extension Schema Document.

101.DEF Inline XBRL Taxonomy Extension Definition Linkbase Document.

101.LAB Inline XBRL Taxonomy Extension Label Linkbase Document.

101.PRE Inline XBRL Taxonomy Extension Presentation Linkbase Document.

104 The cover page from the Company’s Quarterly Report on Form 10-Q for the quarter ended

September 30, 2023 has been formatted in Inline XBRL

* The certifications attached as Exhibit 32.1 that accompany this Quarterly Report on Form 10-Q are deemed furnished and not filed with the Securities and Exchange Commission and are not
to be incorporated by reference into any filing of Spire Global, Inc. under the Securities Act of 1933, as amended, or the Securities Exchange Act of 1934, as amended, whether made before or
after the date of this Quarterly Report on Form 10-Q, irrespective of any general incorporation language contained in such filing.
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https://www.sec.gov/Archives/edgar/data/1816017/000119312521279735/d43883dex31.htm
https://www.sec.gov/Archives/edgar/data/1816017/000095017023045434/spir-ex3_1.htm
https://www.sec.gov/Archives/edgar/data/1816017/000119312521279735/d43883dex32.htm
https://www.sec.gov/Archives/edgar/data/1816017/000095017023051190/spir-ex4_1.htm
https://www.sec.gov/Archives/edgar/data/1816017/000095017023051190/spir-ex4_2.htm
https://www.sec.gov/Archives/edgar/data/1816017/000095017023043015/spir-ex10_1.htm
https://www.sec.gov/Archives/edgar/data/1816017/000095017023043015/spir-ex10_2.htm
https://www.sec.gov/Archives/edgar/data/1816017/000095017023047023/spir-ex10_1.htm
https://www.sec.gov/Archives/edgar/data/1816017/000095017023047023/spir-ex10_2.htm
https://www.sec.gov/Archives/edgar/data/1816017/000095017023051190/spir-ex10_2.htm
https://www.sec.gov/Archives/edgar/data/1816017/000095017023051190/spir-ex10_3.htm
https://www.sec.gov/Archives/edgar/data/1816017/000095017023051190/spir-ex10_4.htm

SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned thereunto duly authorized.

SPIRE GLOBAL, INC.
Date: November 8, 2023 By:  /s/ Peter Platzer
Peter Platzer
Chief Executive Officer

(Principal Executive Officer)

Date: November 8, 2023 By:  /s/ Leonardo Basola
Leonardo Basola
Chief Financial Officer
(Principal Financial and Accounting Officer)
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Exhibit 31.1

CERTIFICATION OF PERIODIC REPORT UNDER SECTION 302 OF
THE SARBANES-OXLEY ACT OF 2002

I, Peter Platzer, certify that:
1.I have reviewed this Quarterly Report on Form 10-Q of Spire Global, Inc.;

2.Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the statements made, in light of
the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

3.Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the financial condition, results
of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4.The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange Act Rules 13a-15(e)
and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

(a)Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to ensure that material
information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those entities, particularly during the period in which
this report is being prepared;

(b)Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our supervision, to provide
reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external purposes in accordance with generally
accepted accounting principles.

(c)Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the effectiveness of the disclosure
controls and procedures, as of the end of the period covered by this report based on such evaluation; and

(d)Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent fiscal quarter (the
registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially affect, the registrant’s internal control

over financial reporting; and

5.The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the registrant’s auditors and
the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

(a)All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably likely to adversely
affect the registrant’s ability to record, process, summarize and report financial information; and

(b)Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control over financial

reporting.
Date: November 8, 2023 By: /s/ Peter Platzer
Name: Peter Platzer
Title: Chief Executive Officer

(Principal Executive Officer)






Exhibit 31.2

CERTIFICATION OF PERIODIC REPORT UNDER SECTION 302 OF
THE SARBANES-OXLEY ACT OF 2002

I, Leonardo Basola, certify that:
1.I have reviewed this Quarterly Report on Form 10-Q of Spire Global, Inc.;

2.Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the statements made, in light of
the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

3.Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the financial condition, results
of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4.The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange Act Rules 13a-15(e)
and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

(a)Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to ensure that material
information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those entities, particularly during the period in which
this report is being prepared;

(b)Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our supervision, to provide
reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external purposes in accordance with generally
accepted accounting principles.

(c)Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the effectiveness of the disclosure
controls and procedures, as of the end of the period covered by this report based on such evaluation; and

(d)Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent fiscal quarter (the
registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially affect, the registrant’s internal control

over financial reporting; and

5.The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the registrant’s auditors and
the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

(a)All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably likely to adversely
affect the registrant’s ability to record, process, summarize and report financial information; and

(b)Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control over financial

reporting.
Date: November 8, 2023 By: /s/ Leonardo Basola
Name: Leonardo Basola
Title: Chief Financial Officer

(Principal Financial Officer)






Exhibit 32.1

CERTIFICATIONS OF CHIEF EXECUTIVE OFFICER AND CHIEF FINANCIAL OFFICER
PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

I, Peter Platzer, certify, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that the Quarterly Report on Form
10-Q of Spire Global, Inc. for the fiscal quarter ended September 30, 2023 fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of
1934, as amended, and that the information contained in such Quarterly Report on Form 10-Q fairly presents, in all material respects, the financial condition and results of
operations of Spire Global, Inc.

Date: November 8, 2023 By: /s/ Peter Platzer
Name:  Peter Platzer
Title: Chief Executive Officer
(Principal Executive Officer)

1, Leonardo Basola, certify, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that the Quarterly Report on
Form 10-Q of Spire Global, Inc. for the fiscal quarter ended September 30, 2023 fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act
of 1934, as amended, and that the information contained in such Quarterly Report on Form 10-Q fairly presents, in all material respects, the financial condition and results of
operations of Spire Global, Inc.

Date: November 8, 2023 By: /s/ Leonardo Basola
Name: Leonardo Basola
Title: Chief Financial Officer
(Principal Financial Officer)






